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Homes inspired by you and
a lifestyle made for you.
At DiVosta, we believe in building communities that live up to the people who
live there. That’s why we plan for the many lifestyles of our homeowners, with
consumer-inspired home designs, personalized options and resort-style
amenities – all to enrich your everyday life.

IslandWalk at
the West Villages
NORTH PORT
9 single-family home designs
From the high $100s to $300s
1,133 – 2,589+ sq. ft.
1-4 Bedrooms with 1.5-4 baths

Resort Center with lagoon and lap pools,
tennis courts, bocce ball, activity and craft
rooms, fitness center, library and more

13639 Salinas Street | Venice, FL 34293

Sandhill Preserve
on Palmer Ranch
SARASOTA
6 single-family home designs
From the mid $300s to $500s
1,673 – 2,589+ sq. ft.
2-4 Bedrooms with 2-4 baths

Gourmet Kitchens ■ Sunrooms ■ Lofts
Zero Corner Sliding Glass Doors
Walk-In Showers ■ Extended Lanais
Premier Amenities

Amenities will include resort-style pool,
tennis courts, outdoor bar, fire pit, BBQ
grills, walking paths and more

11123 Shearwater Court | Sarasota, FL 34238

VISIT DIVOSTA.COM OR CALL 866-210-3134 TO LEARN MORE.
Prices shown are estimated base prices, do not include lot premiums or options and are subject to change without notice. Community Association fees required. Additional terms, conditions and
restrictions apply. Photographs are for illustrative purposes only and are not intended to be an actual representation of a specific community, neighborhood or any completed improvements being
offered. Please see a sales associate for details. This material shall not constitute a valid offer in any state where prior registration is required or if void by law. ©2015 Pulte Home Corporation. All
rights reserved. 3-15. CBC057850
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Leon, Kent, Phil and
all others featured in
our advertising are real
Del Webb residents.

COMING SOON TO LAKEWOOD RANCH
A new community for people who take their fun
very, very seriously.
Meet Del Webb Lakewood Ranch, a new community of active
people, aged 55 and up on a voyage of daily discovery. Lakewood
Ranch homeowners will enjoy a range of activities, clubs and
classes – and more than their fair share of BBQs and patio parties.
Join our online interest list. Get exclusive community updates. And
get ready to start writing the next great chapter in your life.

JOIN THE INTEREST LIST

FOR EXCLUSIVE

COMMUNITY UPDATES
866-307-8494
delwebb.com/lakewoodranch

• Opening Late 2016
• Gated community with approximately 1,300
single-family homes

• Resort style amenities - pool, tennis courts, fitness
center, clubhouse, Lifestyle Director, & more!

• Located off E. State Rd 70, 6 miles east of I-75

At least one resident must be 55 years of age or better, a limited number of residents may be younger and no one under 19 years of age. Some residents may be younger than 55. Community Association fees
required. This material shall not constitute a valid offer in any state where prior registration is required or if void by law. Photographs are for illustrative purposes only, are not intended to be an actual representation
of a specific home being offered and depict models containing features or designs that may not be available on all homes or in all areas or that may be available for an additional cost. Please see a sales associate
for details. ©2015 Pulte Home Corporation. All rights reserved. 3/1/15. CBC057850.
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Association seeks officers
and directors for 2016
In just a few months, members of the Realtor® Association of Sarasota
and Manatee will vote to elect the Officers and four new Directors to
represent them in 2016, along with the Directors whose terms carry
over. Through our leadership program and other efforts, the Association
has been striving to identify and train new leaders that reflect the
diversity of the membership. Our business model is constantly evolving,
adapting to new paradigms and anticipating what we need to do next
in order to not only survive, but thrive, and remain a strong, viable
organization and the Board of Choice for our members.
Would you, or someone you know, consider a nomination to one of
the elected positions? During the three-year term, beginning January 1,
2016, one of your most important responsibilities as a Director would
be to participate in the development of policy and major decisionmaking at monthly Board meetings. Service on a committee or task
force as well as participation in Association events are also key to being
an effective leader.
For additional information and to help guide you in the process, we
have posted information on our website - SarasotaManateeRealtors.com
- 2016 Nominations in the center of the front page under Recent News.
If you wish to be considered as a candidate for the Board of Directors,
or an officer, please send in the nomination form, located on the site, by
April 10th. If you have questions, contact Kathy Roberts, CEO, at 9523403.

Audra Snyder: Business
Partner Spotlight

The April 2015 Business
Partner Spotlight is on
Audra Snyder, Real Estate
and Builder Services liaison
for Hughes Exterminators.
Hughes Exterminators
is a part of the Arrow
Exterminators family of
companies, family owned
and operated since 1964.
The company was built
upon relationships with
real estate professionals.
Audra Snyder
At Hughes, the mission
is to protect the health and property of customers
and communities in an environmentally responsible
manner. Audra came to Hughes with a background
in marketing, public speaking and facilitation. She
facilitates involvement in real estate and builder
organizations. Audra is an active member of RASM.
Contact Audra at 727-470-0860, email at
asnyder@hughes-exterminators.com or online at www.
hughes-exterminators.com.

Cover Story

Giving Back

Realtors® make our community better

B

Building strong, healthy, viable communities is truly
at the heart of the real estate profession. Whether
through helping populate a new home development,
or through helping buyers relocate to existing
neighborhoods, Realtors® work as an integral part of a
community’s growth and prosperity.
But helping individuals and families find a home
and complete a sales transaction is just a small part
of the bigger picture. It is perhaps less recognized
that Realtors® are frequently involved in communityminded organizations, as volunteers, as financial
contributors, as leaders, as responsible citizens who
make our community a vibrant, attractive place
to live, work and play. In big ways, and small
gestures, Realtors® make a positive difference in our
communities.
Most of this involvement goes unrewarded and
unseen by the average person. Within the ranks of
the nearly 6,000 members of the Realtor® Association
of Sarasota and Manatee are people who belong to
and contribute to hundreds of worthwhile causes and
organizations. This has been true for the past century
in this region, and has been an integral part of our
history and heritage.
The Association is taking action this year on two
fronts to bring these contributions to the public’s
attention. We are compiling a database of our
individual members and their various activities,
involvements and contributions. We are also
expanding our Association’s public partnerships with
other community organizations, and will promote
these ventures through the local media.

The Habitat for Humanity Connection
For the past several years, the Association has
partnered with Habitat for Humanity of Sarasota on
various Team Build projects. Both the former Sarasota
Association of Realtors® and Manatee Association of
Realtors® had relationships with Habitat for Humanity
in both counties. After merging to form the Realtor
Association of Sarasota and Manatee, the new
organization has continued efforts to complete the
latest home project at 2944 Sterling Lane in Sarasota.
The home dedication ceremony is slated for Thursday,
April 30th, and the new homeowner, Joann Robinson,
is thrilled to finally be on the verge of owning her own
home. She looks forward to hosting her children and
nine grandchildren at family get-togethers!
Funding for the home projects has been
6
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administered through the Community Foundation of
Sarasota County. This was the fourth consecutive year
that SAR sponsored a Team Build. A total of $85,000
has been contributed to help make the dream of home
ownership come true for four deserving families in our
area.
In Manatee County, the relationship with Habitat
has also been ongoing for a number of years, with
volunteers working on a number of projects. Going
forward, RASM will be continuing this valuable
relationship.

Advocacy for Children
One of the new partnerships the Association has
initiated involves advocacy for children, and takes on
various forms and many organizations.
This year’s expanded Community Outreach
Committee, led by chair Elaine Adair and vice-chair
Robin Wentz, reached out to three organizations early
in 2015 and met with leaders of the groups.
Manatee Children’s Services (MCS), a non-profit
child advocacy center, met with the committee in
February to help forge a partnership. MCS has a
team of over 45 professionals who are dedicated to
helping abused and neglected children in Manatee and
surrounding counties.
MCS offers a variety of programs for children and
families, including:
- Emergency Shelter Program
- Group Homes
- Crisis Intervention Specialist
- Sexual Abuse Treatment Program
- Child Protection Team
- Various abuse prevention services
MCS was established in 1978, and from the initial
formation, 14 other programs have come to fruition.
One of the major areas of focus, and where the real
estate community has been a great benefit, has been
the group homes. In the past, the Manatee Realtors®
group sponsored three dozen children who reside at
the group homes. They provided the children with
gifts at Christmas time - a truly special thing for them.
That partnership will continue this holiday season,
as the Community Outreach Committee is in
contact with MCS and will organize the sponsorship
opportunities.
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Studies have shown that if children can’t
read by the third grade, most will never
learn. They’ll never be good students,
never go to college, probably never
achieve a good paying job. Some will
wind up in prison, or worse.
The school district explained that
reaching out to children and finding their
reading deficiency early is key to resolving
the problem. That’s why Sarasota County
has instituted a pilot program at a local
elementary school for kindergarten
students. The children identified by
testing as being behind in reading skills
take part in a seven-week summer school
program designed to nip the issue in the
bud.
The school district determined they
needed to come up with something
outside the box, and so far this program
appears to be working. By the end of the
seven weeks, usually the child has caught
up with their grade level in reading.
Now, the program will likely be
expanded to other schools in the county.
Part of the process of raising the overall
reading skills and student literacy
involves volunteer mentors and readers.
Promoting child literacy will be one of many new community outreach
Coordinated through the county school
initiatives in 2015.
system, members of the Association
can volunteer their time and energy to
make a difference in the life of a child.
MCS representatives related to the committee members
Through a web-based system called Team Up With Sarasota
that when you see the looks on the faces of the children as
County Schools, you can learn how to volunteer, how to
they open their gifts - it’s truly an amazing experience, and
become a school system partner, and also view schools’ Wish
makes their holiday time special. At the three group homes,
Lists (items that are needed from community providers on a
the needs are always greater than what can be met. Another
regular basis).
way RASM is partnering with MCS is by helping supply
basics for the emergency family shelter. Toothpaste, sample
Volunteer Opportunities Available
size toiletries and other basic overnight items are being
• Assist teachers in math classes in elementary or middle
collected by the committee members .If you would like to
school classes
learn more about Manatee Children’s Services, and how you
• Tutor elementary student in Reading – training provided
can help, contribute or volunteer, just visit:
for 1:1 tutoring
www.manateechildrensservices.com
• Tutor middle school students in Reading – training
~~~
provided for 1:1 tutoring
Another part of of the child advocacy focus will be on
• Assist teachers in elementary school Reading classes
child literacy - helping improve the reading habits and
• Mentor students at all levels
abilities of local children.
How to Volunteer
The Community Outreach Committee met with
representatives from the Sarasota County School District
• Contact a school near you. If you know where you want
in February and began to explore ways the Association can
to volunteer, contact that school’s Volunteer Coordinator
interface with the local school system.
directly to match your interest with the school’s need.
The Association is also currently exp,oring a similar
• Explore volunteer needs. If you aren’t sure where you
commitment and partnership with the Manatee County
want to volunteer or what you want to do, call the school
school system - watch for additional information in
Continued on P. 32, See GIVING BACK
upcoming emails and magazines.
www.sarasotamanateerealtors.com
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Association members can get new credit card
Members of the Realtor® Association of Sarasota and
Manatee, through the National Association of Realtors®, now
have access to an additional benefit through a new choice for
credit - the official Realtor® credit card.
The credit program, available to current and new
members of the Realtors® Federal Credit Union, a division
of Northwest Federal Credit Union, features cards with
customized real estate-themed designs, exclusive Realtor®
branding options and competitive interest rates.
“Through our partnership with the credit union, we’re
able to offer an extremely attractive option for meeting the
personal and business needs of our members,” says Bob
Goldberg, NAR senior vice president for marketing and
business development. “This program removes barriers our
members may face from other banking institutions when
seeking credit. We’re also pleased our members have access
to a credit card that is branded with the Realtor® trademark,
something unavailable anywhere else.”
The credit card offers competitive features that make it
a perfect choice for Realtors®, association staff and their
families, including:
• Personal credit and business credit cards: The cards
offer competitive rates, no annual fee, no balance transfer
fees and no cash advance fees. Through May 31, the credit
union is running a balance transfer special. (Additional
details can be found online at www.REALTORSfcu.org).
• Customized design: Realtors® can choose from a variety
of design choices, including customized real estate-themed
designs and Realtor® branding options specifically for
residential or commercial practitioners. Additional design
options that represent real estate and homeownership are
available for family members and non-member association
staff.
• Imprinted message: The card includes options to
include an imprinted tagline or title below the cardholder’s
name such as “Realtor®”, “Broker”, “Commercial Real
Estate”, “Association Executive”, or “Homeownership
Matters”.
• Rewards program: A full-featured rewards program
allows cardholders to earn reward points for purchases and
redeem for cash, travel, merchandise, event tickets, charity
donations and more.
• Annual fee waiver: There is no annual fee for either the
personal or business credit cards – a value of $85 on business
(corporate) credit cards.
• Additional products: Secured credit cards are also
available as part of the program.
“Our work with the credit union to offer this official
Realtor® credit card emphasizes NAR’s commitment to
providing all members and association staff with the tools
and resources to help them succeed in the real estate
marketplace,” said NAR past president Martin Edwards, Jr.,

8

APRIL 2015

who serves as a director and member representative on the
Board of Directors for Realtors® Federal Credit Union. “We
are pleased to be able to offer to NAR members specializing
in residential and commercial real estate, association staff
and their family members a new choice in credit.”
Chris McDonald, president and CEO of Realtors® Federal
Credit Union, said, “Since 2008, the Credit Union has been
providing banking services for NAR members, and we fully
understand that real estate professionals come with a unique
set of credit needs. We are excited to offer this new service
to help Realtors® better manage their business and enhance
their purchasing power.”
Visit www.REALTORSfcu.org for the most up-to-date
information, to join the credit union and to apply for the
Realtor® credit card or call the credit union’s member service
center at 866-295-6038
Realtors® Federal Credit Union, a division of Northwest
Federal Credit Union, is a member benefit offered by NAR
and is a partner in the Realtor® Benefits® Program. NAR’s
Realtor® Benefits® Program offers practical solutions for
Realtors® on the products and services they use every day.
The program includes offerings from over 30 companies in
a variety of categories that are recognized as leaders in their
respective industries.
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One of the biggest
challenges we face in
a market with limited
inventory is that the
available homes are
always changing. Homes
are on the market one
day, off the next, and
three more pop up over
the weekend.
How do we deal with
this constant turnover
and stay on top of
what’s happening in
our market? Two words: Caravan
Tours.
The MLS Express/YPN tours
are organized events designed to
do more than just show agents
homes that are on the market. The
tours are designed to teach agents
about the homes - the features, the
specifics, the neighborhoods, the
details that produce a sale.
The tours are led by a seasoned
and active real estate professional
and are often accompanied by a
professional home stager.
Common courses of discussion
include pricing strategies,
marketing and presentation advice,

and neighborhood knowledge.
Attendees should also expect to
learn about construction materials
and common but hidden defects
that will help them better advise
their customers.
The MLS Express/YPN tour
meets at 8:45 a.m. on the third
Thursday of every month at
the RASM South campus.
Immediately following the MLS
Express meeting the caravan tours
four to six featured homes and is
generally finished by 12:30 p.m.
There is no cost to attend this
program, you do not have to be a
member of the Young Professionals
Network, and a free breakfast is

always provided.
Tours are heavily attended
and it’s easy to find someone
with whom to carpool. Come
for the education – stay for the
networking. Then come back
again for more education!
If you have questions about the
tour please contact Alex Krumm
(RE/MAX Alliance Group, 941234-3597) or Rich Ganim (Keller
Williams On The Water, 941-4450352).
If you would like to join
the Suncoast Regional Young
Professionals Network please
register for free at http://bit.ly/
suncoastypnapp.

Suncoast Regional
Young Professionals Network

Caravans are key in a changing market

Jacqueline
Abney
YPN Chair

Some of the attendees enjoy a recent YPN Caravan Tour - held on the third Thursday every month.
www.sarasotamanateerealtors.com
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Governmental Affairs
Adam Davis
can be
reached at
941.952.3410
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Florida Legislative Agenda: Our Priorities
In early March, thousands of Realtors®, including
many from our own Association, descended upon
Tallahassee to urge our representatives to take the
following actions this legislative session:
Sales Tax on Commercial Leases
Begin a phase-out of the current sales tax on
commercial leases. VOTE YES for SB 140/HB 101.
Bill sponsors: Sen. Dorothy Hukill (R-Port Orange),
Rep. Greg Steube (R-Dist. 73 - Sarasota))
Thousands of Florida businesses pay a 6 percent
tax on rent and expenses, such as landscape services,
insurance and property tax. Lower the tax to enable
business owners to expand, hire more employees and
raise salaries.
Affordable Housing
A vote for Amendment 1 was not a vote against
housing. AMEND SB 586 to increase distributions to
the housing trust funds.
Bill sponsor: Sen. Charlie Dean (R-Inverness)
Amendment 1 requires 33 percent of doc stamp
taxes collected on real estate transactions go toward
water and land conservation. The Sadowski Affordable
Housing Trust Funds don’t have to take a hit in the
process. Apply the $220 million in general revenue
earmarked for environmental programs to Amendment
1, and AMEND SB 586 to increase distributions to the
housing trust funds.
Homelessness
Nearly 50,000 Florida children are homeless. VOTE
YES for HB 379.
Bill sponsor: Rep. Kathleen Peters (R-St. Petersburg)
Fully fund the Sadowski Trust Funds and support
legislation that dedicates a portion of these funds to the
Department of Children and Families for programs for
the homeless.
Water
Restore Florida’s water resources while protecting
property rights.
Support the efforts of Sen. Charlie Dean
(R-Inverness) and Rep. Matt Caldwell (R-Lehigh
Acres), sponsors of SB 918 and HB 7003, to develop
a comprehensive statewide water policy that begins
to turn the tide on a potential crisis decades in the
making.
As these bills are discussed, Florida Realtors® wants
you to know what’s important to the millions of
property owners who are drawn to the state’s natural
beauty and call Florida home.
• Use monies from the Land Acquisition Trust Fund
to sustain and manage land and resources the state
already owns.
• Support programs that keep our springs, lakes and
APRIL 2015

other water bodies free of harmful pollutants. Any
approach to manage these levels should be sciencebased and comprehensive.
• Expand the use of alternative water supplies and
allow for new water storage efforts on agricultural
lands.
Estoppel certificate fees
Cap fees charged by community associations for
estoppel certificates. VOTE YES for SB 736/HB 611.
Bill sponsors: Rep. Kelli Stargel (R-Lakeland), HB
611 by Rep. John Wood (R-Winter Haven).
Florida law allows condominium and homeowner
associations to charge a “reasonable” fee to prepare an
estoppel letter or certificate. Some associations have
turned this small administrative task into a revenue
stream, charging over $500 for estoppel letters.SB 736/
HB 611 would cap the fees that associations charge at
$100 for owners who are current in their assessments,
and allows an additional $50 to be charged for
expedited estoppel certificates, updated certificates and
owners who are delinquent in their assessments.
Housing discrimination
Pass SB 156/HB 33 to prohibit housing
discrimination based on sexual orientation and gender
identity.
Bill sponsors: Sen. Joseph Abruzzo (D-Wellington),
Rep. Holly Raschein (R-Key Largo)
Florida Insurance Guaranty Association
Reform the Florida Insurance Guaranty Association
to attract private market capital to the state. Vote YES
for SB 836/HB 557.
Bill sponsors: Sen. Jack Latvala (R-Clearwater), Rep.
Jake Raburn (R-Valrico)
These bills would lengthen the amount of time
property insurance companies have to pay assessments
to the Florida Insurance Guaranty Association (FIGA).
FIGA is a nonprofit corporation that pays claims on
behalf of insolvent insurance companies.
SB 836/HB 557 would allow FIGA to collect
assessments in monthly installments if it has enough
funds to pay claims for six months or more. This is
important to insurance companies considering writing
policies in Florida, because unexpected assessments
reduce a company’s surplus and the funds available to
pay its own claims.
Elevation certificates online
Require that newly completed elevation certificates of
all properties are available on public websites. Support
legislation sponsored by Sen. Jeff Brandes (R-St.
Petersburg) and Rep. Larry Ahern (R-Seminole) that is
currently in bill drafting. These are the kinds of changes
we need in order to create a private primary flood
insurance market in Florida.
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Big homes.
Even bigger savings.

Save Thousands on our
Move-in-Ready Homes!
Medallion Home has long been known for their big, beautiful
custom homes located throughout the greater Sarasota area.
And now those big, beautiful homes comes with big, beautiful
incentives. Choose any one of our Move-in-Ready Homes and
save thousands. Live in:
- Riva Trace in Sarasota
- Twin Rivers in Parrish
- Gamble Creek in Parrish
- Enclave in Bradenton

But do so soon as this offer won't last long.
For more information, see your sales associate or visit MedallionHome.com
Furnished Models Open Monday - Saturday 10-6. Sunday 11-6
* Prices, terms and availability are subject to change without notice. See your onsite sales associate for details. Incentives valid until November 30, 2014.

Realtor®-Attorney Joint Committee
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Zoning Due Diligence: A Primer
By G. Matthew Brockway, Esq.
RAJC Member

F

From its genesis in the 1920s, zoning has generally
been used as a mechanism for protecting singlefamily residences from encroachment of urban and
other “undesirable” land uses.
In 1926, the U.S. Supreme Court upheld zoning
in the landmark case of Village of Euclid v. Ambler
Realty Co. The case regarded the intrusion of
industry and apartments into single-family zones
as a cousin to a public nuisance, similar to the
intrusion of a tuberculosis sanitarium that could be
kept out under traditional common law principles.
The Court stated, “A nuisance may be merely
a right thing in the wrong place, like a pig in the
parlor instead of the barnyard.” Zoning has since
evolved into a highly complex regulatory system
administered by local governments that ostensibly
provides landowners with knowledge before the fact
of what they can and cannot do with their property.
Zoning due diligence becomes particularly critical
in two types of situations: (1) when the intended
use of the property differs from the current use of
the property, and (2) when the property is located at
the fringe of a residential zoning district or in close
proximity to other types of land uses.
First, when the intended use of a property
is different from the current use, a thorough
investigation should be performed to verify that the
proposed intended use is permitted on the property,
given its specific physical attributes and zoning
classification.
For example, if a potential purchaser would
like to construct a mother-in-law suite, then the
purchaser should verify that this is permitted within
the property’s zoning classification and under other
applicable land development regulations.
Another example of the intended use of the
property differing from the current use is frequently
encountered in transactions on the barrier islands.
On Casey Key and Manasota Key, many of these
lots extend all the way across the barrier island
and are bifurcated by a roadway. Often, purchasers
desire to undertake a “lot split”, where the
purchaser constructs a residence on the “gulf side”
of the property and sells the “bay side” to another
purchaser.
Absent proper due diligence and analysis, there
is a significant risk that the lot split may be
unsuccessful. At a minimum, the purchaser should
undertake or obtain (usually through an experienced
land use attorney) a detailed analysis of applicable
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comprehensive plan, zoning, and land development
regulations (in conjunction with a current and
accurate survey of the property) to determine the
feasibility of the lot split and to identify other risks
and issues unique to the property. Additionally,
beyond this analysis, the purchaser should obtain a
written interpretation from the zoning administrator
or director as to whether the lot split (or other
proposed use) would be permitted under applicable
zoning and other regulations.
Given the complexity of the issues and applicable
regulations, an experienced land use attorney is
usually engaged for the analysis of the applicable
codes, regulations, and circumstances, and also to
draft and obtain the zoning interpretation from the
zoning administrator or director. Additionally, it is
not uncommon that purchase contracts include one
or more contingencies related to zoning or obtaining
a favorable zoning interpretation.
In the second due diligence scenario, it is well
known that surrounding properties are one of the
most significant factors affecting the value and
desirability of property. For example, which would
be more desirable, a residential property surrounded
by other homes of similar type and quality, or one
adjacent to a nightclub or animal boarding facility?
Therefore, when a property is located on the edge
of a residential subdivision or in close proximity to
non-residential uses, the zoning designation(s) and
future land use category(ies) of the surrounding
areas should be examined, in addition to that of the
property itself.
Notably, while researching and analyzing the
applicable zoning districts and future land use
categories of the surrounding areas is an accurate
method of identifying current and future land
uses, it is by no means a failsafe guarantee. Future
property owners may seek to apply for a rezoning
or comprehensive plan amendment to change the
zoning district or future land use category. In such
a case, the owner would need to meet applicable
standards and criteria for obtaining the rezoning
or comprehensive plan amendment and obtain
approval by the local government.
In sum, zoning is one of the most critical
attributes of property. A property’s zoning, and that
of surrounding properties, is crucial to the success
of a real estate transaction, and purchasers should
include zoning analysis and investigations among the
most important of their due diligence tasks.
G. Matthew Brockway, Esq., practices primarily
in the areas of intellectual property and land use
law with Icard Merrill.
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Sales higher in February as pace eclipses
record-setting 2014 in both counties
Editor’s Note: For comprehensive
“Our members are very
statistics dating back to 2005, visit
busy, and enthusiastic about
www.sarasotamanateerealtors.com/
statistics
this real estate market.” The number of closed property
President Stafford Starcher
transactions increased in February
2015 across both Manatee and
Sarasota counties, and pending
the figure was $185,000. For condos,
sales also remained at a high level, a
the median was at $187,500, up 10.3
harbinger for a busy spring real estate
percent over last year. Manatee County
sales forecast. Median sale prices were
single family homes rose to a median
also up substantially, particularly in
Manatee County, a sign that the market sale price of $256,750, up 16.7 percent
over last February’s figure of $220,000,
is favoring sellers as 2015 begins.
while condos were at $152,000, up
“Once the holidays have passed,
12.6 percent over last year’s level of
home shoppers jumped off the fence
$135,000.
and started signing contracts,” said
Inventory of available properties
Association President Stafford Starcher.
remained
almost the same from
“We are now above the record pace
January
to
February in both Sarasota
of sales experienced in 2014, and the
and
Manatee
counties after rising
pending transactions would indicate
during
the
past
six months. There
the current pace isn’t going to slow in
were
4,439
properties
on the market
the foreseeable future.”
in Sarasota County in February
In February 2015, closed sales in
(up from last month’s 4,385) and
Sarasota County totaled 837 (585
3,166 properties for sale in Manatee
single family homes and 252 condos),
County (up from 3,106).
up 12.3 percent from January’s figure
“Properties in the two counties
of 743. In Manatee County, sales were
are
selling at a high pace, and
at 593 (428 single family homes and
prices
are on the rise, which tells
165 condos), up 6.1 percent from
us
we
are
experiencing a healthy,
January’s total of 559.
vibrant market,” said Starcher. “The
Future sales, which can be projected
inventory totals have leveled off,
from the pending sales figure, look
which means we could see even
bright in both counties. Sarasota
higher prices going forward, based
County jumped up to 1,046 from last
on the laws of supply and demand.”
month’s total of 995, while Manatee
Distressed sales, short sales and
County stood at 685, about the
foreclosures,
continued to represent
same as January’s figure of 677. Both
about
a
fifth
of the overall market
numbers were up over last February’s
figures.
Another bright
innovative
spot was the median
agent services
sale price, which
IMPACT
remained strong and
TARGET
substantially above
MARKETING
last year at this time.
Elizabeth Reynolds
In Sarasota County,
MARKETING DIRECTOR
the median for single
941.921.5027 elizabeth@floridaassistant.com
family homes was
www.FloridaAssistant.com
at $196,000, up
about 6 percent over
connect with us.
last February when

T

IAS

www.sarasotamanateerealtors.com

in February 2015. In Sarasota County,
distressed sales were at 20.2 percent of
the total, while in Manatee County the
figure was 21.2 percent. Both numbers
were down from January, although not
significantly. In February 2014, about
20 percent of closed sales in Sarasota
County and 27 percent in Manatee
County were distressed properties.
“The bottom line – this is a great
time to put your property on the
market with a Realtor® and test the
water,” said Starcher. “Our members
are very busy, and enthusiastic about
this real estate market. I’m encouraged
by the numbers we are seeing, and even
more encouraged by the attitude and
professionalism of the Association’s
members.”
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Monthly Market Summary - February 2015
Single Family Homes
Sarasota County
February 2015

February 2014

Percent Change
Year-over-Year

Closed Sales

585

532

10.0%

Cash Sales

297

319

-6.9%

New Pending Sales

663

695

-4.6%

New Listings

985

988

-0.3%

Median Sale Price

$196,000

$185,000

5.9%

Average Sale Price

$296,424

$288,575

2.7%

49

58

-15.5%

Avg. Percent of Original List Price Received

93.3%

92.3%

1.1%

Pending Inventory

1,052

1,127

-6.7%

Inventory (Active Listings)

3,052

3,430

-11.0%

Months Supply of Inventory

4.6

5.5

-16.7%

Median Days on Market
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Produced
by Florida REALTORS®
data provided by Florida's multiple listing services.
Statistics forRealtor®
each month
compiled from MLS feeds on the 15th day
of the following month.
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Monthly Market Summary - February 2015
Single Family Homes
Manatee County
February 2015

February 2014

Percent Change
Year-over-Year

Closed Sales

428

405

5.7%

Cash Sales

193

195

-1.0%

New Pending Sales

478

468

2.1%

New Listings

706

710

-0.6%

Median Sale Price

$256,750

$220,000

16.7%

Average Sale Price

$313,883

$259,500

21.0%

63

51

23.5%

92.7%

94.1%

-1.5%

741

771

-3.9%

Inventory (Active Listings)

2,221

2,279

-2.5%

Months Supply of Inventory

4.6

4.9

-5.8%

Median Days on Market
Avg. Percent of Original List Price Received
Pending Inventory
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Produced
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services. StatisticsRealtor®
for each Magazine
month compiled from MLS feeds on the 15th day of
the following
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2015 month.
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Monthly Market Summary - February 2015
Townhouses and Condos
Sarasota County
February 2015

February 2014

Percent Change
Year-over-Year

Closed Sales

252

255

-1.2%

Cash Sales

192

203

-5.4%

New Pending Sales

383

334

14.7%

New Listings

451

427

5.6%

Median Sale Price

$187,500

$170,000

10.3%

Average Sale Price

$238,334

$299,023

-20.3%

50

66

-24.2%

92.7%

93.3%

-0.6%

560

481

16.4%

Inventory (Active Listings)

1,387

1,592

-12.9%

Months Supply of Inventory

4.7

5.2

-9.2%

Median Days on Market
Avg. Percent of Original List Price Received
Pending Inventory
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Produced
by Florida REALTORS®
data provided by Florida's multiple listing services.
Statistics forRealtor®
each month
compiled from MLS feeds on the 15th day
of the following month.
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Monthly Market Summary - February 2015
Townhouses and Condos
Manatee County
February 2015

February 2014

Percent Change
Year-over-Year

Closed Sales

165

153

7.8%

Cash Sales

120

120

0.0%

New Pending Sales

207

206

0.5%

New Listings

292

291

0.3%

Median Sale Price

$152,000

$135,000

12.6%

Average Sale Price

$205,115

$170,775

20.1%

52

64

-18.8%

92.0%

92.5%

-0.5%

Pending Inventory

294

298

-1.3%

Inventory (Active Listings)

945

947

-0.2%

Months Supply of Inventory

5.1

5.1

1.9%

Median Days on Market
Avg. Percent of Original List Price Received
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CLASSIC DESIGN.
GIRONA
BY

LONDON BAY HOMES

• 3,526 Square Feet Under Air
• 3 Bedrooms, 3.5 Baths
• Great Room Design plus Study
• Outdoor Living with Pool, Spa and Summer Kitchen
• Fully Furnished by Romanza Interior Design
• $1,968,600 - Open for Viewing

BELITA

BY

LONDON BAY HOMES

• 3,091 Square Feet Under Air
• 3 Bedrooms, 3 Baths
• Great Room Design plus Study
• Sparkling Pool with Spa and Outdoor Kitchen
• Unfurnished
• $1,165,130 - Open for Viewing

CLARA

BY

LONDON BAY HOMES

• 3,248 Square Feet Under Air
• 3 Bedrooms, 3.5 Baths
• Living Room, Family Room plus Den
• Outdoor Living with Pool and Spa
• Fully Furnished by Romanza Interior Design
• $1,384,900 - Open for Viewing

DELFINA
BY

LONDON BAY HOMES

• 4,329 Square Feet Under Air
• 4 Bedrooms, 4.5 Baths
• Open Plan, Game Room and Study
• Lake & Fairway View with Pool, Spa and Outdoor Kitchen
• Fully Furnished by Romanza Interior Design
• $2,128,900 - Open for Viewing

SLAB

PLUS $20,000

IN

BUYER UPGRADES.

TIMELESS BEAUTY.

INCOMPARABLE VIEWS,
COURTESY OF ROBERT TRENT JONES, J R.,
MOTHER NATURE AND TIME.
Envelope yourself in a custom home of timeless beauty
set within an intimate community centuries in the making.
700 acres. 262 homes. 18 holes of championship golf.
Need we say more?
Luxury custom homes
From $750s to over $5 million
Leaseback opportunities available
View Gallery at FoundersClubHomes.com

A LONDON BAY HOMES COMMUNITY

3001 Founders Club Drive, Sarasota ◆ 941-378-0900
Visit our Welcome Center located 3 miles east of I-75 on Fruitville Road (exit 210)
Monday - Saturday 10-5 Sunday 12-5
Commission and Bonus program applies to the sale of London Bay models and new home builds within Sarasota or Manatee Counties.
Expires April 30, 2015. For all London Bay new home builds in The Founders Club. Prices, terms, and availability are subject to change without notice.

CBC057242

Commercial Investment Division

Exchanging in the Commercial Markets
The first tax-deferred like-kind exchange was
authorized as part of The Revenue Act of 1921, when
the United States Congress created Section 202(c) of
the Internal Revenue Code. The 1954 Amendment
to the Federal Tax Code changed the Section 112(b)
(1) number to Section 1031 of the Internal Revenue
Code and adopted the present day definition and
description of a tax-deferred like-kind exchange, laying
the groundwork for the current day structure of the
tax-deferred like-kind exchange transaction.
Exchanging became very popular back in the early
70’s when the Capital Gains rate went to almost 50%.
Today, with the threat of rising rates again, exchanging
is become more prevalent in the commercial markets.
Today there are groups from the local area to the
national scene attracting more and more members to
expand the exchanging markets. On the national level
there are the NCE (National Council of Exchangers)
and the SEC (Society of Exchange Counselors).
Millions of dollars of commercial properties are
presented and traded at these meeting. There also exist
statewide groups such as FREE (Florida Real Estate
Exchangers) and GREAT (Gulf Region Exchangers
and Traders).
These groups help commercial and residential
agents to give their seller an added option to move
their properties. One of the main questions each
agent should ask their sellers is if someone gave you
all cash for your property what are you going to do
with the cash? This in turn helps the agent identify

CID Monthly Meeting Schedule
Commercial Marketplace Sessions
Increase visibility for your properties, learn of new
opportunities, and exchange information with
commercial professionals. Deals are made at these
sessions.
Commercial Marketplace Sessions
- Friday, April 3, 9 a.m. - South Office, 2320
Cattlemen Road, Sarasota
- Friday, April 10, 9 a.m. - South Office

Officers:

Tim Mapp,
2015 CID
President
20

replacements for the seller. We also use what is referred
to as a Zander Board where one property (usually free
and clear) is put in the middle of the board and then
we get 14 bids toward the property in the middle of
the board. Then we get bids on other bids. It is very
intriguing to newer agents to the exchange process.
To give an example: A new agent came to a state
meeting (FREE) in Ft, Lauderdale a few years back
and his client wanted to trade a condo in Miami plus
cash (up to 2+ mil) for an apartment complex. We
put the condo in the middle of the board and got 14
offers that would trade for the condo. This was in
a time when Miami was heavily over built and you
could hardly give a condo away. After the board was
full we took a break and he came up to me and said
I don’t see how this will work for my client as there
were no apartments pitched on the board. I suggested
for him to go back into his MLS and find 4 or 5
apartments that his client would like to own and see
if that owner would take any one of the 15 properties
on the exchange board plus cash for the apartments.
He called me two weeks later to tell me he made the
deal and the apartment owner took a 40-50 foot yacht
(which was exchanged for the condo) plus cash and he
got paid a very nice commission.
I would suggest an agent join one of these groups to
learn to think outside the box, instead of just sticking
a sign in the ground and hoping someone calls on the
property. Your sellers will also note that you are using
every avenue to market their property and get them to
where they want to be.

CID General Membership Meeting
- Tuesday, April 21, 8 a.m. - South Office - Program
TBD - The monthly general membership meeting
also includes a Marketplace session. CID Members
Only

2015 CID Officers & Directors

President: Tim Mapp, Mapp Realty
President-Elect: Tony Veldkamp, Sperry Van Ness
Vice-President: Rico Boeras, Sarasota Commercial Realty
Secretary: Ron Struthers, Coldwell Banker NRT
Treasurer: Dave Roth, RE/MAX Alliance Group
Past President: Lori Hellstrom, Osprey Real Estate Services
APRIL 2015

- Friday, April 17, 9 a.m. – North Office, 10910
Technology Terrace, Lakewood Ranch
- Friday, April 24, 9 a.m.– South Office

Directors:
Susan Goldstein: Michael Saunders & Company (1 year 2015)
Roberta Kolton: Michael Saunders & Company (1 year 2015)
George Brusco: Casto Lifestyle Properties (2 years - 2016)
Charlie Brown: Insignia Bank (2 years - 2016)
Peter Skokos: Norton Hammersley (3 years - 2017)
Joe C. Hembree: Hembree & Company (3 years - 2017)
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HOME INSURANCE

OPTIONS

Here in Florida, your choice is clear.
Everyone likes options. Our office not only
offers car insurance backed by a company
with 80 years of experience, but also offers
home insurance from several companies. Call
us today!

Dakkak Insurance LLC
941-921-6630
3629 Webber Street, Suite A
Sarasota
marydakkak@allstate.com

Allstate has no financial responsibility to you for any home insurance policy you purchase and would not be responsible for any claims. Allstate does not make any representations or accept liability related to
operations of home insurance companies, including, but not limited to, their financial conditions. Subject to terms, conditions and availability. © 2012 Allstate Insurance Company
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Education Programs

Learn about FR-BAR contract changes

Title: Within the Four Corners of
the FR-Bar Contract
Date/Time: April 8, 9 a.m. to Noon
Location: South Office (2320
Cattlemen Road, Sarasota)
Cost: $10 (members) $20 (nonmembers)
Understanding the Sales Contract
is one of the most important aspects
of your business. On October 20th of
last year the new 2014 version of the
FR-BAR Contract came out.
The changes will be highlighted
in this class. BUT, this session is
primarily designed to be a thorough
review of the FR-BAR Sales Contract. If
you think you know the contract, come and see!
We will not just be telling you what to fill in for
each blank, but we will be explaining and reviewing
the entire contract, section by section. What are the
ramifications of each section, and how do they affect
you, the Buyer and Seller.
How do you explain to your customer what they
are signing if you don’t fully understand it yourself?
In this class you will get the best of both worlds, the
perspective of a real estate attorney, and of a real estate
broker. This class will be very stimulating, and make
you think. This is the class you can’t afford to miss!!
Julie Horstkamp, Attorney, Berlin Patten. Julie
practices primarily in residential and commercial
real estate, short sales, and title insurance. Julie is a

Florida Board Certified Real
Estate Attorney and has been
a member of the Florida Bar
since 1998, and prior to that
she was a real estate paralegal
for 17 years. Julie is currently
a member of the Florida
Realtors® Realtor® Attorney
Joint Committee, which she
has served on since January
2008, and is a past Chair of
the committee. Julie also serves
on the FR-BAR Contract SubCommittee which is responsible
for maintaining and changing
the FR-BAR Contract and

Addenda.
David Clapp, Managing Broker, RE/MAX
Alliance Group. David has been in the real estate
business full time for 37 years. He has been a real
estate instructor for over 30 years, having personally
taught more than 6,000 Agents, Brokers, and
Managers in all aspects of the real estate business.
David is currently a member of the Florida Realtors®
Realtor®- Attorney Joint Committee which he
has been involved with since January 2010 and is
currently the Vice Chair of RASM Realtor®-Attorney
Joint Committee. David also serves on the FR-BAR
Contract Sub-Committee which is responsible for
maintaining and changing the FR-BAR Contract and
Addenda.

Earn Seller Representative Specialist Designation

Catherine
McCaskill,
Professional
Development,
can be
reached at
941.952.3404

22

Title: Seller Representative Specialist Designation
Date/Time: April 14-15, at 8:30 a.m.
Location: South Office (2320 Cattlemen Road,
Sarasota)
Cost: $295
Instructor: Marcie Roggow
Register at www.sarasotamanateerealtors.com
The SRS designation is the premier credential in seller
representation. It is designed to elevate professional
standards and enhance personal performance.
Whether you are new to the industry or a seasoned
veteran, the SRS course will redefine your “normal”
and reinvent the way you represent sellers. Come learn
tips and tools that will equip you to list in today’s
marketplace.
- Increase listings and grow your business
- Demonstrate and communicate your value package
- Understand and apply the Code of Ethics and
Standards of Practice
APRIL 2015

- Understand and comply with state license laws
- Understand and apply methods, tools and techniques
to provide support and services that sellers want and
need
Marcie Roggow is a top national instructor.

Sarasota/Manatee Realtor® Magazine
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GRI Course Series 200 begins this month
Title: GRI Course 200 Series
Time: 8 a.m. to 5 p.m.
Module 201- April 27-28 ($125)
Module 202 - May 4-5 ($125)
Location: South Office (2320
Cattlemen Rd., Sarasota)
Cost for Both: $250 (11 Hours
CE or 30 Hours Broker PostLicense Credit)
Registration deadline is April 6
If you are a newly licensed broker,
the GRI Course 200 Series will
offer the 30 hours of Broker PostLicense education you need during
the first license renewal cycle. By
taking this course, you can get a leg
up on earning your GRI designation
while taking care of your state licensure requirement.
For brokers and salespeople not in their first renewal
cycle, the course offers 11 hours of continuing education.
Instructors are all screened and approved by Florida
Realtors®.
Module 201: Tax, Personal Promotion, Sales and
Marketing

Module 202: Technology, Tax Investments
The Association will also be providing GRI 300 series
courses June 22-23 and June 29-30, 2015.
Together, Series 200 and 300 provide 60 hours of Broker
Post-License education for our members.

Boot Camp: Working with buyers and sellers
Title: Boot Camp: Working with
Buyers & Sellers
Date/Time: April 29, 1 to 3 p.m.
Location: South Office (2320
Cattlemen Rd., Sarasota)
Instructor: Alex Krumm, RE/MAX
Alliance Group
Cost: $10 (members), $20 (nonmembers)
Want to make more money in 2015?
It’s easy - don’t work harder, work
smarter! This course is designed to
appeal to both brand new and veteran
agents.
Alex Krumm (GRI, CDPE,
CLHMS) of RE/MAX Alliance Group,
will provide advanced techniques
to working with basic principles
including:
• Lead Generation - How and Why
• Lead Cultivation
• The Value Of Prequalification
• Successful Showing Techniques
• How To Become The Local Expert
www.sarasotamanateerealtors.com

Alex Krumm
• Best Practices For Lead Conversion
• Setting Realistic Expectations

Sarasota/Manatee Realtor® Magazine

• How To Professionally Service
Listings
• The Art Of Offer Presentation
• Staying On Top Of Your
Customer’s Mind
• Beyond The MLS: Other Places To
Market
• Price Drops - How To Get One
When The Seller Really Needs One
• Working Through The Contract
The Boot Camp series will continue
this summer, with more offerings
throughout the year. Check back often
to the Education Calendar on the new
Association web site www.sarasotamanateerealtors.com
APRIL 2015
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Realtor® Safety Seminar promotes awareness

Title: Realtor® Safety Seminar
Date/Time: May 18, 9 a.m. to
Noon
Location: RASM South Office
(2320 Cattlemen Rd., Sarasota)
Guest Speakers: Sarasota County
Sheriff Tom Knight; Sgt. Neil
Scully; David Clapp; and Ric Ruiz
Del Vizo
Cost: FREE to RASM Members
Sponsor: Stewart Title
Your personal safety does not have
to be left to chance and is something
you can control. Even though you
cannot eliminate all possibility of
becoming a victim, there are steps
you can take to reduce the odds.

It is important to realize that
personal safety is about risk
reduction, using good common sense,
and trusting your instincts.
Take ownership of your personal
safety! Attend this informative, FREE
seminar! You’ll receive important
tips and guidance to establish
good Realtor® safety practices
through knowledge, awareness and
empowerment.
For more information on Realtor®
Safety, such as safety handouts,
videos, and additional resources, visit
www.REALTOR.org/safety

Experience The Difference...

• Honesty

• Integrity

• 100% Purposeful Effort

• Respect

• Safety

• Exceed Expectations

Make the comfortable choice and call Conditioned Air today.

CELE

Home Inspections
SWF
20 0

3 - 201 4

Residential - Commercial
Mold & Radon Testing
Insurance Inspections

941-493-4334

Scan this code
with your
smart phone to
learn about
Conditioned Air.
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CE

Every day, we aim to follow our mission and core values when
working with our customers, stakeholders, vendors and fellow
team members.

G 11 Y E A R S O F

RVI

You deserve honest answers and expert solutions. For success
without the stress, ease on over to Conditioned Air.

IN
AT

SE

Dealing with air conditioning problems can be a headache. That’s
why at Conditioned Air we go out of our way to make it easy for you.
No pressure. No hassles. Just helpful information, timely service
and reliable work that delivers maximum comfort and value.

BR

Easy Does It.

1-888-COLD-AIR • (941) 893-6450 • www.conditionedair.com
1040 Knights Trail Rd., Unit A • North Venice 34275

Serving All Of Southwest Florida! • License# CACA29360
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Put some ‘Spring’ in your MLS skills in April
Pre-registration is required for all MLS classes at the
web site gopherit.mfrmls.com. Please be sure you will
attend if you reserve a spot! Classes are held at South
Office - 2320 Cattlemen Road - or our North Office 10910 Technology Terrace. If you need to cancel, please
call MFRMLS at 800.686.7451 (not RASM).
MLS Basic
April 7 or April 16 - 9 a.m. to Noon - South
April 22 - 9 a.m. to Noon - North
Mandatory session for all new users, to be completed
within 60 days of joining.
This class will teach both new and returning agents the
basic functionality including search, printing and emailing.
You will also learn about additional resources and member
benefits provided by My Florida Regional MLS, and more.
Class is also available online: http://mfrmlsuniversity.com

setup and preview your client’s email and portal so that you
better understand what listings they are receiving and what
options the customers have when working with the portal.

MLS Compliance 101
April 7 or April 16 - 1 to 2:30 p.m.- South
April 22 - 1 to 2:30 p.m. - North
This is a mandatory class for all new members to be
completed within 60 days of joining. Existing members
must complete the class every two year period.
In this class you will learn about the My Florida Regional
MLS Rules and Regulations and compliance procedures
for accurately listing properties in the MLS Database,
along with additional educational materials available on
MFRMLSUniversity.com.

iMapp
April 8, 1:30 to 3:30 p.m. - North
April 21, 1:30 to 3:30 p.m. - South
Learn how to use the tax search features of iMapp. Including
iMapp’s interactive maps, tax data, comparable, autovaluations, and easily create mailing labels for your favorite
area.
• iMapp tax search; using map and criteria
• Parcel views, GIS, MLS listings, zoom levels, street, aerial
and flood zones
• Measuring tool, pan and save map
• Creating, viewing and downloading mailing labels

Adding/Modifying Listings
April 7 or April 16 - 3 to 4:30 p.m.- South
April 22 - 3 to 4:30 p.m. - North
This class is mandatory if you will be adding and
modifying listings in the MLS (but all agents are welcome
to attend!)
You will be taught how to input and modify listings, enter
photos, and add attachments along with valuable tips and
techniques.
This class is also available through live webinars.

Branding in Matrix
April 23, 9 to 10:30 a.m. - South
Branding in Matrix will go over the following:
• Customizing a banner
• Opening the customer’s portal
• Changing the customer’s criteria
• Finding previously sent email
• Changing the customer’s criteria
• Finding previously sent email, and much more.

ELECTIVE COURSES
Searching in Matrix
April 8, 9 to 10:30 a.m. - North
April 21, 9 to 10:30 a.m. - South
Learn how to perform Quick, Detailed, and Speed Bar
searches in Matrix. The Quick Search gives you basic default
fields within each listing type. Detailed offers more options
and allows you to add additional search fields. The Speed
Bar uses specific key words and abbreviations to search for
listings, open houses, agents, and offices in a single search
field. You will also learn how to search by map and print and
email search results.
Automating Contacts in Matrix
April 8, 11 a.m. to 12:30 p.m. - North
April 21, 11 a.m. to 12:30 p.m. - South
Learn how to add and manage your contact’s information
using Matrix. Set up so that your contact receives automatic
emails of new listings that match their criteria. Learn how to
www.sarasotamanateerealtors.com

The Mobile Agent
April 23, 11 a.m. to 12:30 p.m. - South
This class will provide you with resources and member
benefits that help you become the Agent on the Go!
• DocBox to go
• My MLS APP/ my-mls-app.com
• RBI/StatsIQ Mobile
• Real Estate apps – Flipboard, Hootsuite, Dropbox – and
other apps. Apps may vary depending on user’s mobile
device.
Listing Tools
April 23, 1:30 to 3:30 p.m. - South
This class will introduce you to Member Benefits that will
provide you with valuable tools for your listings in MLS.
• RealBiz 360- Virtual Tours
• Property Panorama
• ShowingTime
• Data-Coop
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At Home With Diversity designation course slated
increasing diversity in the market, and who
wisely plan to meet the needs of diverse
clients, gain a competitive advantage and
are able to expand opportunities.
This is the core course in order to obtain
At Home With Diversity Certification.
It also counts for elective credit toward
the ABR, CIPS, CRS, RSPS and PMN
designations.
Visit www.sarasotamanateerealtors.com
to register today! This seminar is presented
by the Global Business Council.

Title: At Home With Diversity
Date/Time: June 3, 9 a.m. to 4 p.m.
Location: RASM South Office (2320 Cattlemen
Rd., Sarasota)
Instructor: Charles Bonamer, CRB
Cost: $49 to Global Business Council members;
$99 others
Earn 6 Hours CE
The At Home With Diversity course will prepare
you to work effectively with today’s increasingly
diverse pool of potential homebuyers
Real estate professionals who adapt to the

Realtor® University now open online to members
The Realtor® University, through
the Learning Library web resource,
is now being provided to members
of the Realtor® Association of
Manatee and Sarasota as an online
educational resource. Gain valuable
knowledge that can help your business
at http://learninglibrary.com/
SarasotaManatee/
Did you know that many courses
are offered online through NAR?
Through Realtor® University, the
National Association of Realtors®
offers online continuing education
courses, including those for some of
NAR’s most popular certifications and

Fryer to teach
license renewal

Title: 14 Hours CE
Dates/Time: Aug. 31-Sept. 1. 9 a.m.
to 5 p.m.
Location: South office (2320
Cattlemen Rd.
Instructor: Richard Fryer
Cost: $79 (members); $99 (nonmembers)
The Realtor® Association of Sarasota
and Manatee is pleased to announce
that Richard (“Dick”) Fryer will be
the instructor for the 14 Hours of CE
license renewal program scheduled for
Aug. 31 and Sept. 1.
Active as a licensed real estate
instructor, broker and owner of IFREC
Real Estate Schools for over three
decades. He is serving as Vice Chair of
the Florida Real Estate Commission.
26
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designations, such as ABR®, GREEN,
SRES®, AHWD, BPOR, e-PRO®, and
SFR®.
NAR’s goal in offering these courses
is to provide its members with the tools
and expertise to build their business
and better serve clients.
To access these courses, just visit

www.sarasotamanateerealtors.com
and look under the Education tab at
the top. Under the dropdown menu
you will see Realtor® University. You
will find links to an online library,
which offers coaching and tips; a
webinar library; a video library; and
much more.

CONGRATULATIONS!
Dedication and hard work pay off!!

We congratulate our members who have successfully completed the Resort
and Second Home Property Specialist (RSPS) designation, Certified
International Property Specialist (CIPS), and the Military Relocation
Professional (MRP) designation.
RESORT AND SECOND HOME PROPERTY SPECIALIST (RSPS)
Michelle Carpenter
Precise Realty Corp.
Gina LaRouche		
Florida International Realty of Sarasota
CERTIFIED INTERNATIONAL PROPERTY SPECIALIST(CIPS)
Gloria Bracciano		
Premiere Sotheby’s International Realty.
MILITARY RELOCATION PROFESSIONAL (MRP)
Pat McClary		
Florida Real Estate Team, Inc.
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RASM to award
six scholarships
Applications are being accepted for scholarships through
May 1! The application has been posted on our web site
and distributed to the various local high schools. The
application must be received at either our North or South
office no later than May 1, 2015, at 5 p.m.
Visit www.sarasotamanateerealtors.com and look for the
item under News heading on the front page. Then click
the item to download the PDF file and print the nine-page
application and submit by mail or in person to either our
North or South office.
Each scholarship is in the amount of $2,000. This year,
six scholarships will be awarded - three to members or
immediate family members (spouse or children) of RASM;
and three to students not affiliated with RASM.
Please send to RASM, Attn. Scholarship Committee,
2320 Cattlemen Road, Sarasota, FL 34232, or bring to the
South Office (2320 Cattlemen) or North Office (10910
Technology Terrace, Lakewood Ranch) prior to the deadline
on Friday, May 1st (no later than 5 p.m.)

Total Print Solutions

Bob

In today’s e-connected world print still plays a major role in marketing and communication plans. Let Coastal Printing make your words and pictures come to life,
to reflect and deliver your organization’s message with maximum impact.

Chuck

Jim

George

Whether you’re looking for the latest in innovative creative design, short-run digital
projects, high quality commercial printing, special effects with our full bindery
capabilities, or promotional products to elevate your business–we have it all! We look
forward to assisting you on your next printing project.

• Stationery Packages
• Brochures
• Catalogs
• Calendars

• Newsletters
• Presentation Folders
• Notepads
• Postcards

• Forms
• Point of Purchase Displays
• Menus
• Directories

Now offering Print-on-Demand, web-based
ordering, USPS Direct-to-Door Mailing and
one-to-one high response direct-mail solutions.

Let Us Help Your
Company Go Green

Robert Burbeck, Owner
1342 N. Lime Ave., Sarasota, FL 34237
(941) 953-3773 • (941) 713-4348
www.sarasotalockandkey.com
Bonded and Insured
Safes • Locks • Keys • High-security Locks •
Multi-lock • Medeco
Largest selection of Key Blanks in Area

1730 Independence Blvd.
Sarasota, FL 34234
(941) 351-1515 / F (941) 351-8639
www.coastalprint.com / dean@coastalprint.com

www.sarasotamanateerealtors.com
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Safe & Vault Techncians Association

APRIL 2015

27

Kristin Triolo
Sarasota
WCR President

Make positive, productive relationships

One of the core values of the Women’s Council
of Realtors® is to facilitate positive, productive
relationships for the members. The real estate industry
is a people business and the power of relationships is
very important for success in our business.
The Women’s Council, through our chapter
relationships, provides an environment of
collaboration in which members can form, build
and maximize relationships for business and personal
success. When members share their time, talent and
experience, the entire industry is advanced.
The Sarasota Chapter has two events in April. Mark
your calendars for the second Social Networking
Event of the year on Tuesday, April 7th from 5
to 7:30 p.m. at the Hyde Park Prime Steakhouse
located at 35 S. Lemon Avenue, just off Main Street,
downtown Sarasota.
This is a great time to meet and network with all
of the members. It is also a perfect time to introduce
yourself to all new members and reacquaint yourself
with others. This is an excellent opportunity for our
new members and guests who attend with members
to get to know the chapter and learn about the

members. If you are interested in attending as a guest,
please contact one of the chapter members. Cost is $5
and registration is required.
The Business Resource Meeting is our second
Breakfast Meeting starting at 8:15 a.m. on
Wednesday, April 17th. The presentation is New
Construction in Manatee and Sarasota Counties –
Everything You Wanted to Know about Working with
Builders.
Our guest speaker is Michael Rahn, 2015
President of the Manatee/Sarasota Building
Industry Association. It is being held at the Realtor®
Association South Office on Cattlemen Road.
We will learn about the new builders in the area, the
new communities and updates on new construction
and how we, as Realtors®, can work together with the
Builder’s Association and the Builders to increase our
real estate sales.
Contact Kristin Triolo, President, or any of the line
officers with any questions you may have about the
Women’s Council of Realtors®, our Chapter or the
benefits of membership.

Be creative in your approach to business

Deeana
Atkinson
Manatee
WCR President
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Living Creatively is our theme in our Manatee
Chapter of WCR. That does not necessarily mean
learning to paint or draw. You can be creative in
all things. Here are some tips for being creative in
Business:
1) Do the foot work yourself. It allows you to
learn to trust your own instincts and not rely on
others to tell you what is right.
2) Learning that it is okay to fail is essential.
3) Don’t throw out a dumb idea. It is surprising
how many of these ideas lead to a lucrative business
idea.
4) Reach for the stars. Never settle. Dreaming big
and expecting the unexpected is what makes the most
out of these types of ventures.
5) Allow yourself to think like a child. Many
successful businessmen use this sentiment and it
works well. Thinking like a child allows you to open
yourself to all possibilities and just maybe one of the
APRIL 2015

best creative business ideas you have ever had.
6) Give yourself plenty of space to think. When we
give ourselves space to think, we are giving our brain
more room to concentrate and come up with new
ideas.
7) Learn from others. Trying out ideas from other
people is a great way to come up with the next
creative idea. Just remember that if you end up using
that idea in it’s entirety that you give credit where
credit is due.
8) Make sure that you follow through with your
ideas.
9) Challenge yourself to take on things that don’t
seem comfortable to you.
10) Just calling yourself a leader will not get the
job done. You must lead by action, not by words. As
a leader you should never stifle yourself from being
creative.
Creativity and leadership go hand in hand.

Sarasota/Manatee Realtor® Magazine
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Why join our Global Business Council? Low cost
and great education!
The Realtor® Association of Sarasota and Manatee
Global fee is only $25 per year compared to others
as high as $100 per year! It’s a deal! We are now one
of the larger, stronger Global Business Councils in
Florida, with membership at 283.
April 9th at 2 p.m. Caroline Wei-Berk, PH.D,
J.D., originally from Taipei, Taiwan will open your
eyes with her wealth of knowledge, tips on “Do’s and
Don’ts” as well as key “Feng Shui” facts of importance
when working with Chinese and other Asian
customers. They are investing in Florida! We also
have International Tax Accountant, Simon Howell,
who spoke at the January Florida Realtor® Conference
in Orlando. He will bring you up to date on current
key issues Foreign Buyers and Sellers face in 2015.
June 3rd, we are hosting the At Home with
Diversity Designation course which goes hand-inhand when working with international customers as
well as domestic, plus you get 6 Hours CE Credit.
Cost: Global members $49, non-Global $99 (cost
ranges from $99 - $150 at other locations).
Sept. 9th. You won’t want to miss our 9th Annual
International Conference. Mark your calendars now.
This event sells out quickly!

Let’s talk MONEY!

Global real estate involves money exchanged
between countries and converting currencies.
Currency values fluctuate for a variety of reasons,
such as investors’ view of a nation’s economic health,
speculation, and government actions. We mentioned
the rate changes last month, but thought it would
be a good time to remind everyone how conversions
affect us.
Currency value correlates closely with other
indicators of economic strength. In simple terms,
stable exchange rates inspire investor confidence.
A weak currency increases the cost of imports for
consumers and cross-border investments for domestic
investors, but creates opportunities for investors from
strong-currency countries.
For commercial and investment clients,
exchange rate fluctuation adds another element
of risk to transactions. Moneycorp daily sends
out an email telling you what the money market
www.sarasotamanateerealtors.com

looks like each day. Also, if your client has to move
their money here (and how else would they buy!)
then Moneycorp makes the transaction easy, smooth
and less expensive for your client.
Understand conversion: Convert foreign
currency to your home currency.
1: Euros to U.S. Dollars
Euro 150,000 /.88989 = $168,560.15 USD as of
Feb. 27
2: Canadian to U.S. Dollars
Canadian 150,000 / 1.248610 = $120,133.58 USD
as of Feb 27
3 Chinese Yuan to U.S. Dollars
Chinese Yuan Y150,000.00 / 6.259167 =
$23,964.85 USD as of Feb. 27
Global events are a good way to build your
professional network and expand your knowledge of
global business practices. Build your Global Referral
Network and put money in your pocket!
May 7-10 MADRID, SPAIN – SIMA
Madrid International Real Estate Exhibition
July 6–10 TAMARINDO, Costa Rica - COSTA
RICA Global Association of Realtors® brings together
top real estate professionals. CIPS classes plus Sunset
Cocktail Party and Golf Tournament.
Nov. 12-16 SAN DIEGO – NAR Conference &
Expo

Sarasota/Manatee Realtor® Magazine
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Global Business Council

Join the GBC for education at low cost

Margo MacKenzie
GBC Chair
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On the Scene

The big Spring Fling
event on March 18th
attracted a crowd of
almost 300 people
to the South Office.
Here, Ryan
Featherstone, Jessica
Stewart, Lauren
Austin-Shepherd,
Jennifer LeBlanc and
Michelle Carpenter
enjoy the event.

Photos by
Jesse Sunday See thousands of faces
on our Facebook page!
Terrence Cook and Maria
Aguila are shown at the March
13th Membership Meeting
held at the North Office.

Joe Sikora and Jodi Walker
are seen at the Business
Partners After Hours event on
Feb. 24 at Gecko’s.
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Lakewood Ranch is a 17,500acre master community that
is part of the 31,000-acre
Schroeder-Manatee Ranch
(SMR). SMR is a working ranch
with many different businesses,
including tree and sod farming,
cattle ranching and an aggregates
and mining operation. SMR’s
citrus operations are the number
one provider of oranges for
Tropicana.
Lakewood Ranch is one of the
largest green-certified masterplanned communities in America,
and has been named one of
the top 10 best-selling masterplanned communities in the
Lakewood Ranch offers many popular new home communities featuring
country for four years in a row. active lifestyles and a wealth of amenities.
Straddling Sarasota and
Manatee counties, it is just
minutes from the Gulf Coast
beaches and cultural assets
in Sarasota and Bradenton.
Lakewood Ranch is home to close
to 20,000 residents and features
A-rated schools, a hospital, the
Sarasota Polo Club, the Premier
Sports Campus, the Ancient Oak
Gun Club, a cricket club, its
own Main Street with theaters,
shopping and dining, and 4
million square feet of commercial
property.
Lakewood Ranch has a lifestyle
for everyone, with 11 different
villages to choose from (and more
coming soon!), and prices ranging
from $180,000 to $5 million and
up.
Lakewood Ranch makes it
Several models like this one built by Lennar’s Estate Home and Manor
easy for Realtors® to sell the
Home collection are now available.
Ranch. When you bring your
customers to any of the three
Information Centers and they
Editor’s Note: If you are
For more information, visit www.
register you as their Realtor®,
familiar with a unique, interesting
lakewoodranch.com and view the
you are then registered with all of
“Realtors® Only” section and see the neighborhood in Sarasota or
the 17-plus builders on the Ranch
list of Realtor® events we offer every Manatee counties, or are working
for one full year. If they purchase
a market that is currently in
month.
a home – even if you are not with
them – you will still receive a full
When you get to know Lakewood demand, let us know! Email Ray
commission. Not just a referral fee.
Ranch and how easy it is to sell, you Porter at:
This could be the easiest sale you
will find it is money in your pocket!
ray@sarasotamanateerealtors.com
will ever make.
www.sarasotamanateerealtors.com
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Neighborhood Profile

Lakewood Ranch is a hot market
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GIVING BACK
From Page 7

district’s Volunteer & Partnership
Office to learn about volunteer
needs and opportunities
(941.927.9000 ext. 31500)
Find the best fit. If you have a
specific volunteer skill or interest,
call the school district today!

~~~

A third organization that is
part of the child advocacy focus
is the Children’s Guardian Fund
(CGF). The Committee met with
CGF representatives in February
to discuss potential interaction
with the organization.
CGF partners with the
Guardian Ad Litem program to
provide resources that fill the
basic needs and enrich the lives
of children in foster and state
care in Florida’s 12th Judicial
Circuit. They also support
the recruitment, training and
retention of Guardian ad Litem
child advocates, and promote
public awareness and community
support for the children’s needs.
The group often deals with
children who are aging out of the
foster care system, and now they
need job opportunities, affordable housing, and the basics,
like furniture. CGF noted it would be wonderful if real
estate agents and their firms were able to help by mentoring
these young people, get them on their feet and on their way
to successful, productive lives.
Being in the foster care system, many children have their
basic needs provided for until their late teenage years, when
they suddenly find themselves out in the real world, most
often without the family support that most young adults
enjoy.
One of our biggest needs is for furniture. CGF also needs
places to warehouse donated furnishings, and they are
hoping to partner with local home staging companies to see
if there are opportunities for partnership and assistance.
There are many other opportunities to interface as a
volunteer or contributor with CGF. For more information,
just visit www.childrensguardianfund.org, or call the offices
at 941.504.9515.
In addition to the new partnerships for child advocacy,
the Community Outreach Committee has various other
initiatives in the works, including:

32
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- Blessing Bags - donation receptacles for sample-size
toiletries for distributio n to homeless shelters (located at
both offices).
- Formation of a RASM Emergency Action Team to
provide assistance, both locally and across the nation, in the
event of a weather-related or other emergency.
- Providing Red Cross training on a regular basis for
members of the Association.
- New Team Build projects with Sarasota and Manatee
Habitat for Humanity organizations.
- Participation in the annual Beach Cleanup events in the
fall.
- Participation in the Selby Gardens Lights in Bloom event
during the December holidays.
Also. watch for and please participate in the upcoming
online survey and subsequent online listing of the
Association’s member community involvement list! We will
promote involvement of our members on our web site, in
the magazine, and through the media.
And remember - Realtors® and members of the Realtor®
Association of Sarasota and Manatee do make a difference!
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Political interaction is important to Association
The Realtor® Association of Sarasota and Manatee
is serious about involvement in the governmental and
political process. There is a tremendous amount of
interaction between real estate and government, and
issues of great importance to our industry are discussed
daily. Having a seat at the table and knowing the
players is vital.
The Realtors® Political Action Committee not only
raises funds to support candidates who support the real
estate industry, they also promote involvement in the
process.
The group is comprised of members who are
energized, engaged and ready to meet the RPAC goals
assigned to RASM by Florida Realtors® and NAR. The
RPAC goals are lofty but are important for ensuring
enough dollars are raised to truly make a positive
impact on your industry. Coming up soon:
Realtor® Casino Night and Treasure Chest Raffle
(details coming soon!) are just two events to look
forward to in 2015!
Several members of the Realtor® Association of Sarasota and
Realtors® Legislative Meetings & Trade Expo, May Manatee traveled to Tallahassee on March 3-4 and met with our
11-16 in Washington, DC. To register or to learn more, state legislators to discuss issues of importance to the local real
please visit: http://www.realtor.org/midyear.nsf/
estate industry.
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POSTCARDS
eBLASTS
BROCHURES/FLYERS
DIRECT MAIL
SOCIAL MEDIA SERVICES
PRINTING SERVICES
WEBSITE DESIGN
LOGOS & BRANDING
BANNERS
INVITATIONS
ANNOUNCEMENTS
BUSINESS CARDS
RACK CARDS
NEWSLETTERS
SIGNAGE
PRESS RELEASES
PROMOTIONAL ITEMS
APPAREL
DON’T SEE WHAT
YOU NEED?

CALL US!
TINA DARLING
PRESIDENT

TinaDarling@comcast.net

941.921.5027
2301 Cattlemen Road
Sarasota, Florida 34232

FloridaAssistant.com
www.sarasotamanateerealtors.com
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Membership News
Dan Andrews,
Membership
Director, can
be reached at
941.952.3408
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The Association is pleased to welcome new members!
New Brokers

Barshinger, Katherine: Reef Realty Inc.
Brue, Michael: Keller Williams Palm Beaches
Kugler, Timothy: EZ Choice Realty
Medalie, Charles: Restaurants 360 LLC
Milligan, Robert: Homesearch.com Realty Services
Murray, Timothy: Pytha Realty Group
Nowak, Kamila: BDHTRLBK LLC
Rei, Stephen: REI Realty
Rich, Thomas: Thomas Bond Rich Appraiser
Snyder, Robert: Tropical Sarasota Realty

New Members

Ackerman, Ryan: Coldwell Banker Res R E
Allen, Eva: Coldwell Banker Res R E
Alvarez, Juan: Keller Williams On The Water
Bayne, Tenaha: Blakeley & Associates Realty
Becker, Karen: Keller Williams Realty Select
Brown, Allen: Michael Saunders & Company
Caudill, Mary: Premier Plus Realty
Darby, Sonja: Exit King Realty
DeNapoli, Brigita: Sunshine USA Properties LLC
Derstine, Pamela: Keller Williams On The Water
Eagleton, Sara: Premier Sotheby’s Intl. Realty
Eitel, Carolyn: Meadows Real Estate Services
England, Tobin: Coldwell Banker Res R E
Exline, Candace: Ascendia Real Estate
Falasiri, Zarrin: Keller Williams Realty Select
Farley, Judith: Sarasota Premier Properties
Farlow, Bruce: Michael Saunders & Company
Fedish, Douglas: Michael Saunders & Company
Fields, David: Starlink Realty Inc.
Fletcher, Kimberly: Coldwell Banker
Fournier, Cori: Keller Williams Realty Select
Haddow, Scott: White Sands Realty Group FL
Henault, Joseph: Ascendia Real Estate
Hope, Carlene: Medway Realty
Horner, Larry: Horizon Realty International
Husethjennen, Samantha: Premier Sotheby’s Intl. Realty
Kane, Aurora: Century 21 Beggins Enterprises
Kirrane, Brian: Coldwell Banker
Knowles, Charles: RE/MAX Platinum Realty
Koeniger, Carole: RE/MAX Alliance Group
Kogel, Vicky: Coldwell Banker
Kozma, Krisztian: Florida Southern Living Realty
Kraut, Dylan: Keller Williams On The Water
Lamphier, Karen: Keller Williams On The Water
Langley, Randall: Randall B Langley Lic.RE Broke
Lee, Mark: Sarasota Realty Associates Inc.
Lepow, David: Real Estate Boutique LLC
Levato, Julie: Keller Williams Realty Select
Luquis, Keith: Sands Realty Group LLC
Luskin, Carolyn: Keller Williams On The Water
Marcinkewicz, Joseph: Wagner Realty
Marvin, Gloria: Century 21 Beggins Enterprises
Matteini, Christian: Keller Williams On The Water
McGregor, Barbara: Coldwell Banker Residential RE
McMahan, Steven: Coldwell Banker Residential RE
Meek, Jennifer: Silk Real Estate
Mitchell, Kim: RE/MAX Alliance Group
Mohn, Sondra: Century 21 Beggins Enterprises
Nemitz, Susan: New Home Star Florida LLC
Neumeyer, Adam: M&M Property Management Group
Norwood, John: Charity & Weiss Int’l Realty
APRIL 2015

O’Hara, Thomas: Keller Williams On The Water
Omeara, Stacey: Club Realty
Powell, Justin: Mangrove Realty Associates
Redman, Mary: Premier Plus Realty
Riel, Diane: Premier Plus Realty
Ritson, Patricia: Weichert Realtors Hallmark Pro
Rizner, Kelly: White Sands Realty Group FL
Roberts, Gary: Bright Realty
Skaggs, Matthew: Big Fish Real Estate Inc.
Skrzypkowski, Ryan: Allison James Estates & Homes
Smith, Steven: Keller Williams On The Water
Sokolov, Sergei: Horizon Realty International
Templeton, Meredyth: Michael Saunders & Company
Thomas, Shea: White Sands Realty Group FL
Thompson, Rudy: Century 21 Beggins Enterprises
Thrall, Tracy: Keller Williams On The Water
Turcotte, Susan: RE/MAX Alliance Group
Vilcone, Leslie: Berkshire Hathaway Home Service
Villars Jr, Timothy: Sun Sand & Surf Realty
Wade, Marla: Florida Sun Realty Corp
Walter, Janet: Michael Saunders & Company
Welch, Gail: Coastal Properties & Mgmt.
Williams, Andrea: Exit King Realty

Now With ...

Acklin, Michael: Berkshire Hathaway HomeService
Addington, Ronald: Exit King Realty
Alley, Peta: One World Property Brokers LLC
Atkinson, Dawn: Wagner Realty
Bailey, Melissa: Medway Realty
Barish, Mark: Keller Williams On The Water
Behrends, Lily: RE/MAX Alliance Group
Beriault, Richard: Michael Saunders & Company
Castleberry, Rebecca: Exit King Realty
Chandler, Susan: Premier Plus Realty
Courtney, Melissa: Integra Realty Group
Dickson, Linda: Michael Saunders & Company
Finney, Glenda: Keller Williams Realty Select
Garrabrant, Thomas: Atchley International Realty
Gordon, George: Pytha Realty Group
Gorgone, Karie: Wagner Realty
Gray, Mark: Allison James Estates & Homes
Green, Rita: Keller Williams Palm Beaches
Guaqueta, O. Fernando: Medway Realty
Holloway, Cynthia: Premier Properties
Hunt, Butch: Allison James Estates & Homes
Israelson, Sandra: Allison James Estates & Homes
Jakub, Elise: Keller Williams On The Water
Jimenez, Abel: Atchley International Realty
Johnson, Steven: Berkshire Hathaway HomeService
Lolli, Dani: Leslie Wells Realty, Inc.
Londono, Pablo: Keller Williams On The Water
Lyons, Amelia: Medway Realty
Mailloux, Marc: Allison James Estates & Homes
Makowski, Bryan: Neal Communities Realty, Inc.
Malickson, Frank: Sarasota Real Estate Group
Manning, Marlene: Keller Williams On The Water
Marshall, George: Michael Saunders & Company
McKeehan, Mia: Coldwell Banker Res R E
Miller, Jacqueline: Horizon Realty International
Miller, Ann: FL Int’l Realty of Sarasota
Nash, Philip: Mariesol International Realty
Newman, Garrick: Neal Communities Realty, Inc.
Orjuela, Paula: Atchley International Realty
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Reid, Patricia: Joyce Marie Steward R E Broker
Roberts, Steven: RE/MAX Tropical Sands
Robinson, Gail: Bayshore Realty Inc.
Robison, Deb: One Sarasota Realty Group
Sadwin, Howard: Barry D Edwards & Assoc
Sampson, Christine: RE/MAX Alliance Group
Sanchez, Steven: One Stop Realty of Sarasota
Schenerlein, Wilbur: Keller Williams On The Water
Smith, Charles: Jubilee Real Estate Corp
Thomas, Steve: D’Agostino Real Estate Group
Travis, Christy RE/MAX Alliance Group
Ward, Michelle: Keller Williams On The Water
Wasserman, Harvey: Tarpon Coast Realty Inc.
Welch, Tondodda: RE/MAX Platinum Realty
Westgate, Arika: Keller Williams On The Water
Wiegman, Helen: RE/MAX Alliance Group
Zynda, Paula: Sarasota Brokerage LLC

Bradenton waterfront is one of the most beautiful areas in the
world. Are you looking for waterfront real estate? Let Sinbad
Charters show you waterfront properties the way they were
meant to be seen -- from the water! Learn about navigating
our waterways from Captain Carlos and see what waterfront
living is really all about. Fishing Charters: The Bradenton/
Palmetto area has one of the best fisheries in Florida. Let
Sinbad Charters take you on a fishing trip where to catch fish
and enjoy a day outdoors on our beautiful waterways. Snook,
redfish and trout are the main attraction, but are by no means
the only fare. Flounder, pompano, bluefish are also possibilities.
Seasonally, tarpon, kingfish and permit are also present in our
waters. Whether you’re an experienced angler or new to fishing,
Captain Carlos can accommodate all skill levels.
Email: sinbadcharters@gmail.com

New Business Partners

Banyan Home Inspection Service
3411 Salem Avenue
Sarasota, FL 34235
Phone Number: 941-447-0029
Representative: Seth Landry
Specialty: Banyan Home Inspection Services was founded on
the belief that your home is special place.
The home buying experience can be a long and daunting
process. It can also involve considerable financial investment.
At Banyan we understand your concerns and will work
diligently to help you make the best decision possible by
providing you with clear, reliable and complete reports. We
accomplish this this by using well qualified state licensed
inspectors proficient in modern building practices, High Tech
equipment and software, and an honest earnest work ethic
that provides a dependability sadly unseen in many aspects of
this trade. We are a local company familiar with the challenges
of building and maintaining a home in South Florida. When
you choose to use Banyan Home Inspection Services you will
receive our best effort because we sincerely care. This is my
promise to you.
Email: seth@banyaninspect.com
Homestead Funding Corp
6273 Lake Osprey Drive
Sarasota, FL 34240
Phone Number: 941-362-2895
Representative: Kerry Koehler
Specialty: Every one of our Loan Originators can walk you
through our products in detail – probably more detail than
you want, in fact. So they definitely know their stuff. More
importantly, they want to know about you: What’s your goal?
What’s the bigger financial picture? Is this the right time for
you to get a mortgage? What’s the right mortgage for you right
now? Our people are used to going above and beyond. When it
comes to getting a mortgage, they’re good people to know. So
contact one of them today, because they’re ready to get to know
you. Residential Lending-Conforming, Non-Conforming,
FHA, VA, USDA, Construction and Down payment Assistance
Program.
Email: kkoehler@homesteadfunding.com
Sinbad Charters & Tours
4412 Dolphin Lane
Palmetto, FL 34221
Phone Number: 941-321-2343
Representative: Carlos Boothby
Specialty: Waterfront Real Estate Tours: The Sarasota /
www.sarasotamanateerealtors.com

Sunset Chevrolet Buick GMS
1800 Bay Road
Sarasota, FL 34239
Phone Number: 941-366-7800
Representative: Clif Carothers
Specialty: Sunset Chevrolet in Sarasota is proud to feature the
latest new cars & trucks for your driving pleasure. Whether
you’re looking for a Malibu or a Silverado in Florida, you’ll
find them at Sunset Chevrolet. From the new fuel-efficient
Cruze to the popular Traverse and Camaro, we’ve got your
new Chevy here in Sarasota. Apply for financing and schedule
your test drive today to see why more customers prefer to do
business with Sunset Chevrolet in Florida. Chevrolet Parts
& Certified Service in Sarasota When your Chevrolet needs
maintenance or repairs, you can rely on our service department
at Sunset Chevrolet to take care of you. Whether you need an
oil change, a tune-up, or would like to install new tires, our
skilled technicians can do it all. You can even schedule your
service appointment through our site and save time. If you
need Chevrolet parts or want to customize your Suburban with
GM accessories, our parts department carries the full line of
Chevrolet OEM parts.
Email: ccarothers@sunsetautogroup.com
The Posh Plum
4625 S. Tamiami Trail
Sarasota, FL 34231
Phone Number: 941-312-4527
Representative: Jim Paul
Specialty: We are an upscale furniture consignment store with a
wide selection of furniture and home furnishings. We offer one
of a kind “posh” furniture at “plum” prices. We have stores in
Sarasota, Naples, and Bonita Springs. Our mission is to provide
the best atmosphere for furniture consignment in Florida.
Email: jmp@thealpsgroup.com
Timothy Smith’s Creative Photo
2866 E. Rainbow Circle
Sarasota, FL 34231
Phone Number: 407-625-6920
Representative: Timothy M. Smith
Specialty: “Capturing those Precious Moments in time.” A Full
service photography business offering: Virtual Tours, Portrait,
Head Shots, Product and Marketing work, and Website Images.
We specialize in lifestyle candids, Real Estate and HDR,
Vacation and Beach photography, Fine Art Black and White,
and Marine. We are looking forward to bringing our special
style of photography to Sarasota, FL. We are also looking
forward to making new customers and new friends with our
photography!
Email: timsmithscreativephotography@gmail.com
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E DUCATION & E VENTS C ALENDAR

A PRIL 2015
March 30

Tuesday
31

Wednesday
April 1

7:30 a.m.
Toastmasters (SOUTH)

MLSExpress (NORTH —
NEW LOCATION TBA)

6

13

9 a.m. New Member
Orientation (NORTH)
1 p.m. Code of Ethics
(NORTH)

7

8

9 a.m. MLS Basic (SOUTH)
9 a.m. Searching in Matrix
1 p.m. Compliance (SOUTH)
(NORTH)
3 p.m. Adding & Editing (SOUTH) 9 a.m. FR/Bar Contract
Seminar (SOUTH)
11 a.m. Automating Contracts
(NORTH)
1:30 p.m. iMapp (NORTH)

14

8:30 a.m. Seller Representative
Specialist (SRS) (SOUTH)

15

7:30 a.m.
Toastmasters (SOUTH)
8:30 a.m. Seller Representative
Specialist (SRS) (SOUTH)

20

21

22

27

28

29

8 a.m. GRI 201

8 a.m.
CID Membership (SOUTH)
9 a.m. Searching in Matrix
(SOUTH)
11 a.m. Automating Contracts
(SOUTH)
1:30 p.m. iMapp (SOUTH)
8 a.m. GRI 201
5 p.m. Business Partners After
Hours Networking (Gecko’s)

9 a.m. MLS Basic (NORTH)
1 p.m. Compliance (NORTH)
3 p.m. Adding & Editing
(NORTH)

9 a.m. YPN Technology
Seminar (SOUTH)

1 p.m.
Boot Camp (SOUTH)

Thursday

Friday

2

3

9

10

8 a.m.
MLS Express (NORTH)

8 a.m.
MLS Express (SOUTH)
2 p.m. Global Seminar

(SOUTH)

16

8 a.m. MLS Express
(SOUTH)
9 a.m. MLS Basic (SOUTH)
1 p.m. Compliance (SOUTH)
3 p.m. Adding & Editing
(SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

17

9 a.m.
CID Commercial
Marketplace (NORTH)
11:30 a.m.
YPN Lunch & Listen (SOUTH)
1 p.m. Portraits by Barbacane

(SOUTH)

23

24

30

May 1

8 a.m. MLS Express (SOUTH)
9 a.m. Branding in Matrix
(SOUTH)
11 a.m. The Mobile Agent
(SOUTH)
1:30 p.m. Listing Tools
(SOUTH)

8 a.m.
MLS Express (SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

South = 2320 Cattlemen Road Office, Sarasota, FL
North = 10910 Technology Terrace Office, Lakewood Ranch, FL

My Florida Regional MLS Training

The My Florida Regional MLS training classes are offered at no cost to MLS participants.
Please register for all MLS classes at the MFRMLS website: http://gopherit.mfrmls.com.
Click on “Class Registration.”

Realtor® Association
of Sarasota and Manatee, Inc.
2320 Cattlemen Road.
Sarasota, FL 34232

Monday

Expanded Statistical Report
Sarasota and Manatee Counties
February 2015

For more detailed reports, visit
http://www.sarasotamanateerealtors.com/statistics/
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Monthly Distressed Market - February 2015
Single Family Homes
Sarasota County

Closed Sales

February 2015

February 2014

Percent Change
Year-over-Year

441

391

12.8%

$231,000

$230,000

0.4%

122

114

7.0%

$117,650

$108,200

8.7%

22

27

-18.5%

$162,500

$117,100

38.8%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Monthly Distressed Market - February 2015
Single Family Homes
Manatee County

Closed Sales

February 2015

February 2014

Percent Change
Year-over-Year

329

279

17.9%

$275,000

$259,900

5.8%

84

95

-11.6%

$139,500

$114,500

21.8%

15

31

-51.6%

$185,000

$145,000

27.6%
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Median Sale Price
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Foreclosure/REO
Median Sale Price
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Short Sale
Median Sale Price
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Produced by Florida REALTORS® with data provided by Florida's multiple listing
services. Statistics
for each
month compiled from MLS feeds on the 15th day
of the 2015
following month.
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Monthly Distressed Market - February 2015
Townhouses and Condos
Sarasota County

Closed Sales

February 2015

February 2014

Percent Change
Year-over-Year

228

231

-1.3%

$200,000

$185,000

8.1%

18

19

-5.3%

$82,650

$68,500

20.7%

6

5

20.0%

$130,750

$183,000

-28.6%
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Monthly Distressed Market - February 2015
Townhouses and Condos
Manatee County

Closed Sales

February 2015

February 2014

Percent Change
Year-over-Year

138

128

7.8%

$164,875

$156,250

5.5%

27

22

22.7%

$75,000

$59,500

26.1%
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