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Get Involved!
Volunteers enjoy creative,
energized, magical
atmosphere of RASM
committees
See Page 6

Don’t Miss the Committee Fair - Oct. 15th, 4 to 7 p.m. at RASM South Office!

Homes inspired by you and
a lifestyle made for you.
At DiVosta, we believe in building communities that live up to the people who
live there. That’s why we plan for the many lifestyles of our homeowners, with
consumer-inspired home designs, personalized options and resort-style
amenities – all to enrich your everyday life.

IslandWalk at
the West Villages
NORTH PORT
9 single-family home designs
From the low $200s to $400s
1,133 – 2,589+ sq. ft.
1-4 Bedrooms with 1.5-4 baths

Resort Center with lagoon and lap pools,
tennis courts, bocce ball, activity and craft
rooms, fitness center, library and more

13639 Salinas Street | Venice, FL 34293

Sandhill Preserve
on Palmer Ranch
SARASOTA
6 single-family home designs
From the mid $300s to $500s
1,673 – 2,589+ sq. ft.
2-4 Bedrooms with 2-4 baths

Gourmet Kitchens ■ Sunrooms ■ Lofts
Zero Corner Sliding Glass Doors
Walk-In Showers ■ Extended Lanais
Premier Amenities

Amenities will include resort-style pool,
tennis courts, outdoor bar, fire pit, BBQ
grills, walking paths and more

11123 Shearwater Court | Sarasota, FL 34238

VISIT DIVOSTA.COM OR CALL 866-210-3134 TO LEARN MORE.
Prices shown are estimated base prices, do not include lot premiums or options and are subject to change without notice. Community Association fees required. Additional terms, conditions and
restrictions apply. Photographs are for illustrative purposes only and are not intended to be an actual representation of a specific community, neighborhood or any completed improvements being
offered. Please see a sales associate for details. This material shall not constitute a valid offer in any state where prior registration is required or if void by law. ©2015 Pulte Home Corporation. All
rights reserved. CBC057850 6-15
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COMING SOON TO LAKEWOOD RANCH
A new community for people who take their fun
very, very seriously.
Meet Del Webb Lakewood Ranch, a new community of active
people, aged 55 and up on a voyage of daily discovery. Lakewood
Ranch homeowners will enjoy a range of activities, clubs and
classes – and more than their fair share of BBQs and patio parties.
Join our online interest list. Get exclusive community updates. And
get ready to start writing the next great chapter in your life.

JOIN THE INTEREST LIST

FOR EXCLUSIVE

COMMUNITY UPDATES
866-307-8494
delwebb.com/lakewoodranch

• Opening Late 2015
• Gated community with approximately 1,300
single-family homes

• Resort style amenities - pool, tennis courts, fitness
center, clubhouse, Lifestyle Director, & more!

• Located off E. State Rd 70, 6 miles east of I-75

At least one resident must be 55 years of age or better, a limited number of residents may be younger and no one under 19 years of age. Some residents may be younger than 55. Community Association fees
required. This material shall not constitute a valid offer in any state where prior registration is required or if void by law. Photographs are for illustrative purposes only, are not intended to be an actual representation
of a specific home being offered and depict models containing features or designs that may not be available on all homes or in all areas or that may be available for an additional cost. Please see a sales associate
for details. ©2015 Pulte Home Corporation. All rights reserved. CBC057850 6-15

Contents

Sarasota/Manatee

Sarasota/Manatee Realtor®
Volume 12, Issue 10

®

REALTOR
6

Get Involved!
Our members who remain active and involved in the Association
tend to be the most successful, as the synergy of networking brings
opportunities - both at the business and personal levels.

10 Due Process
The RASM Public Policy Committee examined the proposed
Vacation Rental Ordinance for Anna Maria Island, and concluded
the proposal infringes on private property rights.

13 Still Strong
The August 2015 inventory in the two-county region has dropped
for the past 30 months, and closed sales continue to track toward
a potential record local real estate market in 2015
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Members of the My Florida MLS system must complete a mandatory
Compliance 101 course before Dec. 31, 2015. Have you taken the
course within the last two years? If not, time is short!
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NAR Study: New home construction
trailing job growth in major metros
WASHINGTON (September 9, 2015) — Despite
positive improvements in the labor market in recent years,
new home construction is currently insufficient in a majority of
metro areas and is contributing to persistent housing shortages
and unhealthy price growth in many markets, according to new
research from the National Association of Realtors®.
NAR measured the volume of new home construction
relative to the number of newly employed workers in 146
metropolitan statistical areas (MSAs) throughout the U.S. to
determine whether homebuilding has kept up with the steadily
improving pace of job growth in the past three years. The
findings reveal that homebuilding activity for all housing types
is underperforming in roughly two–thirds of measured metro
areas.
Lawrence Yun, NAR chief economist, says low inventory has
been a prevailing headwind to the housing market in recent
years. “In addition to slow housing turnover and the
diminishing supply of distressed properties, lagging new home
construction — especially single family — has kept available
inventory far below balanced levels,” he said. “Our research shows
that even as the labor market began to strengthen, homebuilding
failed to keep up and is now contributing to the stronger price
appreciation and eroding affordability currently seen throughout
the U.S.”

www.sarasotamanateerealtors.com

Luan Morrow: Business
Partner Spotlight
The October 2015
Business Partner
Spotlight is on Luan
Morrow of Easy
Transition Advisors.
Luan’s commitment
to senior care started
over 30 years ago
as an administrator
of an assisted living
facility. Last year she
shifted her consulting
focus from facility
operations to helping
Luan Morrow
guide seniors in their
transition to senior
housing.
If you have clients who are emotionally unsure
they can make a move or just need physical help
in downsizing, sorting and packing, contact Luan
Morrow at Easy Transition Advisors at 941-3204210 or ETAmoves@gmail.com.

Sarasota/Manatee Realtor® Magazine

OCTOBER 2015

5

Cover Story

Get Involved!

RASM Committees now taking shape for 2016

S

Stafford Starcher, current president of the Realtor®
Association of Sarasota and Manatee, began the year by
quoting Helen Keller, who once said, “Alone we can do
so little; together we can do so much,” and then noted
“We are stronger together because of you.”
The “You” he referred to was, of course, every
member of our relatively new organization, which has
now completed nine months of a growing process that
continues to create and recreate our expanding real
estate community.
For the start of our second year, Stafford and incoming
president Linda Formella envision an ever-broadening
group of involved, energized and active
volunteers at the committee level - volunteers
who shape and propel the Association’s strategic
plan and move the organization forward.
The beginning of this process is here - the
selection of committee members to create
the various subsets of the overall Association
volunteer structure. These committees tackle
a wide range of strategic initiatives every year,
and help accomplish the goals and objectives
of RASM.
The RASM Committee Fair is set for
Thursday, Oct. 15 from 4 to 7 p.m. at the
South Office, 2320 Cattlemen Road. This
year’s theme is “Circus,” which follows last
year’s theme - “Magic.”
This year, performers from the local
Sailor’s Circus will be on hand to present
an entertaining extravaganza! Don’t miss it!
Finger food and beverages will be provided,
including wine and beer, and there is no cost
for the event.
Please register at www.MyRASM.com/
register.

- Dunlap & Moran Law Firm
- Innovative Agent Services
- RJ Inspections
- Vestor Insurance
- Stewart Title
- Roknich Law Firm
- Apex Consulting
- Fairway Funding Group
- Peace of Mind Home Inspections
The event will be catered by A Catered Affair.

Sponsors of the event include:

$250 Major Sponsors
- SWF Home Inspections (beverage sponsor)
- Bank of England
- Arvin Home Inspections
- Jigsaw Home Inspections
- Gibson, Kohl, Wolff & Hric, PL
$100 Sponsors
- Canada Med Services ($125 sponsor)
Performers from the Sailor Circus will be on hand at the
- Andersen Home Inspections
RASM Committee Fair on Oct. 15th.
6
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The event is designed to allow our various volunteer
committees to network with members and relate how the
committees function and interface with other members and
the public.
Committees will have booths set up in the auditorium, and
members are dressing up for the circus theme - should be tons
of fun, and very informative. You will be able to select your
top three choices for committees!
If you cannot attend the event, the online Committee
Signup tool will still allow you to select your top three choices
for committee involvement.

Go to Page 28 for a full list of the 2016 RASM
Committees! To volunteer, just visit:
http://MyRASM.com/SignUp/
Sailor Circus Performance

This year’s event will feature a performance by members of
the Sailor Circus - one of our region’s major cultural assets.
At 65 years old, Sailor Circus Academy is America’s
oldest youth circus with more than 1 million spectators
throughout its history attending annual youth productions
known worldwide as “The Greatest ‘Little’ Show on Earth.”
Sailor Circus Academy provides after-school circus training
in Sarasota, where students aged 8 to 18 learn to develop
life management skills, gain self-discipline and bolster

www.sarasotamanateerealtors.com

confidence and a commitment to achievement, all in a circus
atmosphere.
Originating in 1949 as a small high school gymnastics
class, Sailor Circus has grown into a spectacular, top circus
school in the USA serving students 4th to 12th grades.
Through extremely rigorous, interdisciplinary performing
arts and psychomotor skills programs, students learn circus
arts in a safe and nurturing atmosphere. Sailor Circus
Academy students are recognized as future leaders and major
contributors to the circus legacy in Sarasota.
Each year, students train countless hours per week with
dedicated coaches and volunteers to create Sailor Circus
Performances that have become a major tourist attraction in
the Southwest Florida region. The Sailor Circus Academy
also offers Circus Summer Camp for children ages 6-15,
which takes place in one- and two-week sessions during
June, July and August.
Sailor Circus Academy students have the unique
opportunity to work with international circus performing
artists who travel to Sarasota from around the world to
perform with Circus Sarasota.
Internationally-acclaimed, professional circus artists work
with Sailor Circus youth, including daredevil high wire
walker Nik Wallenda, as well as Encho, Trio Moscow, and
the Platchov Duo.
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splash

Make a
in savings
for your buyers with our
fall FREE POOL offer.

Float Into Fall Event,

During our
we’re including
a FREE swimming pool when you purchase one of our homes before December 15, 2015.*
Plus you get a 3% commission on every qualified sale! Ask a Medallion Home representative for details.
Does your client neeD something immeDiately?
We have move-in reaDy homes anD furnisheD moDels available.

855.879.1886 | MedallionFreePool.com
*Certain restrictions apply. Prices, terms and availability are subject to change without notice. See your on-site sales associate for details.
Incentives valid until December 15, 2015. Free pool offer is not valid at The Enclave or River Plantation. CBC#059809

AwArd
w

Reading mentor program grows; Habitat Team Build announced
The RASM Reading Mentor Program
is off to a successful start, with more
than 20 members already trained in the
program by the Sarasota County School
District.
More training sessions will be
announced soon, and partnering of
volunteers with individual schools has
already started. The program combats
at-risk youth and promotes reading for a
brighter future.
In addition, the Community Outreach
Committee has once again forged a
partnership with Habitat for Humanity,
and a new Team Build will begin in
November. RASM has pledged $10,000
from the Affordable Housing Fund
toward the project.
Groundbreaking on the home
construction project will be held on Oct.
6th at 4432 Brooksdale Drive, north of
Bee Ridge Road and east of McIntosh.
Watch for more details in your Weekly
Update email and in special e-blasts as we
seek volunteers to work on the project.

Tanice Knopp, volunteer coordinator for the Sarasota County School District,
instructs a group of volunteers at the RASM South Office in September.

There’s some serious drama on our campus.

At Saint Stephen’s, visual and performing arts are part of a student’s experience from the youngest
pre-kindergarteners to our seniors. Drama, music, voice, photography, traditional and digital art – it’s all here!

Saint Stephen’s is an independent, college-preparatory school providing a
world-class education for students in grades Pre-K3 to12. Schedule a tour today.
315 41st St. W., Bradenton, FL 34209 | (941) 746-2121 | www.saintstephens.org
www.sarasotamanateerealtors.com
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Governmental Affairs

Vacation rental owners deserve due process

In August, a Call for Action was sent to
RASM members asking them to contact the
City of Anna Maria elected officials and request
a meeting with RASM representatives to discuss
their proposed Vacation Rental Ordinance.
We first want to ardently emphasize that
RASM has not taken a position on the adopted
vacation rental ordinance, but we feel certain
aspects as adopted infringe on a certain category
of owners’ property rights.
We understand that the topic invokes great
passion, especially from those property owners
affected, whether they are the vacation rental
owner or live within close proximity to one, or
a business practitioner whose livelihood depends
on this industry.
First, let’s start by looking at the key element
for our interest in getting involved. In 1997,
the Association adopted a Public Policy Guide
that can be found on the RASM website. This
document clearly defines what protocols must be
met for the Association to become interested in
any public policy related issue.
Arguably, the most important issue relating to
our industry is private property rights and can
be found at the top of page 1 in the guide.
Now coming back to the topic at hand,
vacation rentals. Vacation rental owners are
indeed property owners and deserve the same
due process as all other property owners.
Regulating one owner versus that of another
based on use is a form of discrimination. Having
personally spoken with many vacation rental
owners, they understand the City’s desires and
are okay with regulation until the point that
the restrictions become too burdensome for the
property owner.
Following the Call for Action, RASM
representatives were able to meet with the City
of Anna Maria Mayor and the two parties have
agreed to review the adopted ordinance together This aerial photo of Anna Marie Island was provided by
prior to the ordinance taking effect on January
photographer Detlev von Kessel.
1, 2016. Coordinating with Florida Realtors®,
RASM will identify only those issues relating to
hope of RASM that their models are ones that can
private property rights and seek to find a compromise
be replicated with general consensus from all affected
that will be deemed satisfactory by the City and all
parties.
property owners residing within.
We will keep you apprised of developments and as
Adam Davis
The Cities of Bradenton Beach and Holmes Beach
always, please contact me if you have any questions or
can be
initiated work sessions to develop a similar ordinance
comments regarding this or any public policy related
reached at
to that of Anna Maria. We will seek to proactively work issues.
941.952.3410 with them prior to an ordinance being formally adopted
A copy of Vacation Rental Ordinance #15-791 can be
so that similar compromises may be made.
found on www.cityofannamaria.com.
Municipalities and counties across Florida are
Questions/Comments? Please contact me at 941-952watching the outcome of these ordinances and it’s the
3410 or Adam@MyRASM.com.
10
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The YPN is first and foremost a business
networking group aimed at helping young
professionals grow and excel in their careers.
However, we also like to have a little fun while we are
networking and helping each other succeed.
One of the greatest benefits is the sphere of
influence we create by combining forces with other
young professional affiliations in our area.
Last month, the YPN participated in a meganetworking event co-organized by the Manatee Young
Professionals, Young Builders Network, Manatee
County Bar Association of Young Lawyers Division,
Manatee Millennial Movement, and Manatee Habitat
for Humanity Young Professionals.
Held at World of Beer in Bradenton, this joint
networking event gave our members the opportunity
to meet other young entrepreneurs and business
people from other industries.
After all, these are the people that are going to hold
government positions, be CEO’s of local companies
and be community leaders in the near future. We
recognize the importance of building our network
beyond the real estate industry and we know this is
what is takes to become successful.
Another fun event we co-produced with the Young
Builders Association was the Cornhole tournament
at Motor Works Brewery (do you see the pattern
here? Yes, we love craft beer). This event was hugely
successful for members of both organizations and
many business deals have been done since the event.
As we become more comfortable networking with

the same people, we recognize the importance of
shaking things up. We approach every event with
a fresh mindset focused on how we can grow our
members’ networks and push them to new levels.
Watching the YPN grow over the last year and a
half has been an extremely rewarding experience.
New relationships are being fostered and long lasting
business ties are created daily from our network.
We have many more exciting events in the pipeline
and we look forward to watching the organization
continue to bust down barriers.

Upcoming events:

- Realtor® Bowling Tournament Hosted by SCRYPN
Friday, Oct. 30th, 11 a.m. to 3 p.m.
AMF Gulf Gate Lanes
Only $25 per person for shoes, three games, unlimited
soda, pizza and a drink ticket
- RASM YPN Joint Networking Social & Seminar
with the Young Leader’s Alliance of LWRBA
Seminar: “You’re Social, Now What? Making Social
Media Work for You
Tuesday, Nov. 10 5 to 6:30 p.m.
RASM North Campus
$5 per person, incl beer & wine and hors d’oeurves
- YPN/MLS Caravan Tour
Thursday, Oct. 22 at 8:45 a.m. after MLS Express
meeting @ RASM South Office
The next RASM YPN Leadership meeting is
Monday, Oct.19 at 9 am at the South Office. All YPN
members are welcome!

Suncoast Regional
Young Professionals Network

Suncoast Regional YPN: Busting down barriers!

Jacqueline
Abney
YPN Chair
The joint YPN-YBA networking event included a fun-filled Cornhole tournament.

www.sarasotamanateerealtors.com
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Realtor®-Attorney Joint Committee
12

How to sell waterfront property and not get sued
By David M. Levin

Icard, Merrill, Cullis, Timm, Furen & Ginsburg, P.A.
The ownership of waterfront property presents
unique opportunities offering unparalleled aesthetic and
recreational amenities. Co-existence with nature, however,
presents unique challenges, both natural and man-made.
The development of waterfront property (and near
waterfront property) is highly regulated by all levels
of government; local, state and federal. Before buying
any waterfront property, prospective purchasers are
well advised to conduct a thorough “due diligence”
investigation of the status of the subject property, and
any existing or proposed structures. Recommending that
a buyer seek the assistance of appropriate professionals to
ascertain the status of a property goes a long way towards
protecting the buyer’s, as well as the Realtor®’s interests.
Among the crucial questions that must be answered
are: Does the existing residential structure comply with
current FEMA minimum elevation requirements? If the
residential structure is non-conforming to current FEMA
requirements, is the structure legally or illegally nonconforming? If the structure is legally non-conforming, to
what extent can the structure be remodeled?
If the property is located along the Gulf of Mexico,
is the existing or proposed residential structure located
seaward of the State of Florida Coastal Construction
Control Line? Are there any local coastal setback lines that
may affect the redevelopment of the property?
Is there a boat dock at the property? If so, were all
required federal, state, and local permits obtained prior
to the dock’s construction? Was the dock constructed
in accordance with approved construction plans? Was
the dock modified since its original construction, and
if so, was said modification authorized by all applicable
governmental agencies? May a new dock be constructed
where none currently exists?
Who owns the submerged lands waterward of the
upland property? Is the upland property benefitted by
riparian rights?
If there are mangrove trees on the property, can the
trees be lawfully trimmed? Are there any recorded
restrictions, such as a Conservation Easement, that may
affect the utilization of the property?
The answers to these and other important questions
may affect the buyer’s free use and enjoyment of the
property and whether the property was ultimately worth
the purchase price. Realtors® must never attempt to
provide the answers themselves. Regulations frequently
change, vary from jurisdiction to jurisdiction, are subject
to interpretation, and are often dependent upon the
particular facts of each situation. Even when a Realtor®
believes that he/she knows the answer, there is a high
probability that the Realtor may be wrong.

OCTOBER 2015

Instead, the Realtor should refer the buyer to a surveyor,
dock contractor, professional mangrove trimmer, and in
most cases, to an attorney. Questions such as whether
a structure conforms to current minimum FEMA
elevation regulations requires a legal opinion based upon
information provided by a surveyor. While only attorneys
may render legal advice, it must also be understood that
not all attorneys, even experienced real estate attorneys,
have the expertise to answer the oftentimes complex
questions regarding waterfront property. Similarly, not all
surveyors have the expertise to perform the hydrographic/
bathymetric surveys necessary to establish whether there
are adequate water depths for the buyer’s dock.
To protect their buyers, Realtors® should include in
the purchase contract an inspection provision that allows
the buyers the opportunity to investigate all matters
pertaining to the property, not just warranted items.
Realtors® should help buyers locate the appropriate
professionals to evaluate the property, and to allow buyers
to make an informed decision as to whether the property
is suitable for their purposes. Most importantly, the
inspection provision should allow adequate time to ensure
that all of the buyer’s questions can be answered and if
the buyer is not satisfied, to terminate the contract with a
return of the deposit.
Oftentimes, with the assistance of the seller and
appropriate professionals, such as an experienced
waterfront property attorney, deficiencies found during
the due diligence inspection can be corrected prior to
closing, or the deal can be restructured to take into
consideration the discovered circumstances.
Why is it so important to have an experienced
waterfront property attorney involved in the due
diligence investigation? Title insurance typically excludes
from coverage lands below the mean high water line;
riparian rights; and violations of any law, ordinance
or governmental regulation relating to building codes,
zoning, or environmental restrictions. Accordingly, nonattorney title agents and real estate attorneys without
specialized expertise are unlikely or unable to advise
buyers with respect to matters which greatly affect the
value and use of waterfront property. If an issue arises
post-closing that is excluded from title insurance coverage
and results in harm to the unwary buyer, the Realtor® is
the first person the buyer will think about suing.
A thorough due diligence investigation of waterfront
property by an experienced team of professionals will
minimize any surprises during the closing and serve to
avoid frustration and litigation after the purchase.
Editor’s Note: This article was supplied by David M.
Levin, a Shareholder of the Icard, Merrill, Cullis,
Timm, Furen & Ginsburg, P.A. law firm.

Sarasota/Manatee Realtor® Magazine

www.sarasotamanateerealtors.com

T

August 2015 inventory drops; prices climb
lower days on market figures means fewer
Editor’s Note: For comprehensive
properties are languishing on the market.
statistics dating to 2005, visit www.
A property in good condition and priced
sarasotamanateerealtors.com/statistics
right is generally selling very quickly.”
The active inventory of properties for
sale in Sarasota and Manatee counties
Median days on market were between
continued to drop in August 2015, while
39 and 57 this August, compared to 55
the median sale prices skyrocketed over
to 70 days last August, a major drop that
last year at this time, demonstrating a
indicates homes are moving quickly once
strong seller’s market in the region.
they are placed on the market. Also, the
two-county area saw the month’s supply
According to the Realtor® Association
of inventory remain well below the 6
of Sarasota and Manatee, the inventory
month level that defines a market in
of single family homes and condos fell
equilibrium between buyers or sellers. The
to a combined 3,303 in Sarasota County
figures now stand at between 3.2 and 3.6
and 2,534 in Manatee County. This
compares to 3,745 last August in Sarasota months in both counties for both single
family and condos.
County and 2,724 in Manatee County,
or declines of 11.8 percent and 7 percent,
In August 2015, there were a combined
respectively. When the market reached an 1,709 total sales in both counties, down
equilibrium between buyers and sellers in from July’s figure of 1,974 closings, but
2013, there were roughly 5,500 properties up over last August, when there were
for sale in Sarasota County and 5,000 for 1,649 closed sales. The first eight months
sale in Manatee County. Those figures
of 2015 remain on a record pace, and
have trended lower for over 30 months,
depending on how the final four months
and the current level represents about a
fare, we could still see the year end with
40 percent drop from those recent norms. the highest number of sales in the region’s
history.
The lower inventory continues to
propel median sale prices in both
Sales in Sarasota County hit 1,048
counties. In Sarasota County, the single
in August, down from July’s figure of
family median climbed 21.1 percent, from 1,174. But the figure was up over last
$195,750 last August to $237,000 this
August, which saw 975 closings. Sales
year. In Manatee County, the increase was topped the 1,000 level for the sixth
18.8 percent, from $223,000 last August
consecutive month – something that
to $265,000 this year. Condo prices were
has never happened before in Sarasota
also up substantially, from $177,000
County. Manatee County saw total
to $220,000 in Sarasota County (24.3
sales of 661 in August, also down from
percent) and from $122,000 to $155,000 the July figure of 768, and almost
in Manatee County (27 percent). The
identical to the August 2014 total of
median sales prices were propelled by 50
674.
sales in the two-county region topping $1
“As we enter the fall months, recent
million. However, balancing the high end
history
has shown sales have been
were 647 sales below the $200,000 level
up
and
down, with the last quarter
in the two counties, or 36 percent of the
traditionally
experiencing a drop
overall market.
off,” explained Starcher. “But the fact
“The economic law of supply and
that the Federal Reserve has so far
demand has dramatically influenced our
declined to raise interest rates, and
local market, as we are seeing big jumps
with the continuing improvement in
in median sale prices year over year,” said
the national and state employment
Association President Stafford Starcher.
picture, this leads me to be very
“The lack of available
inventory compared to
the equilibrium levels,
innovative
and particularly to
agent services
IMPACT
our inventory peaks in
2006 when we were
TARGET
seeing over 15,000
MARKETING
Elizabeth Reynolds
properties on the market
MARKETING DIRECTOR
in both counties, is
remarkable. Yet, despite
941.921.5027 elizabeth@floridaassistant.com
the low inventories, we
www.FloridaAssistant.com
are continuing to see
historically high sales
connect with us.
numbers. Also, the

T
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optimistic about the short term future of
our market. We will also have the return
of our late fall and winter visitors, some
of whom may be in the market to relocate
to our area.”
New pending sales, which reflect new
contracts written in the two-county
area, were down about 5 percent from
August 2014, with all categories slumping
slightly. Pending sales often reflect the
future direction of the market, and the
numbers typically drop in August as the
market takes a breather from the spring
and early summer sales surge.
“This remains a strong market, with
potential for future growth,” said Starcher.
“Our agents obviously hope to see an
increase in the available inventory as
prospective sellers realize the opportunity
and get into this market. If we see a
turnaround soon in the inventory levels,
combined with the traditional return
of our winter visitors who often decide
to move here permanently, I think we’ll
have a healthy real estate market into the
foreseeable future.”

HIGH
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Monthly Market Summary - August 2015
Single Family Homes
Sarasota County
August 2015

August 2014

Percent Change
Year-over-Year

Closed Sales

755

698

8.2%

Cash Sales

327

328

-0.3%

New Pending Sales

574

608

-5.6%

New Listings

799

731

9.3%

Median Sale Price

$237,000

$195,750

21.1%

Average Sale Price

$331,011

$290,804

13.8%

39

65

-40.0%

95.0%

92.3%

2.9%

832

985

-15.5%

Inventory (Active Listings)

2,243

2,619

-14.4%

Months Supply of Inventory

3.2

4.1

-23.3%

Median Days on Market
Avg. Percent of Original List Price Received
Pending Inventory
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Produced
by Florida REALTORS®
with data
provided by Florida's multiple listing services.
Statistics forRealtor®
each month
compiled from MLS feeds on the 15th day
of the following month.
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Monthly Market Summary - August 2015
Single Family Homes
Manatee County
August 2015

August 2014

Percent Change
Year-over-Year

Closed Sales

506

493

2.6%

Cash Sales

168

188

-10.6%

New Pending Sales

401

440

-8.9%

New Listings

624

634

-1.6%

Median Sale Price

$265,000

$223,000

18.8%

Average Sale Price

$315,419

$264,926

19.1%

52

57

-8.8%

95.5%

93.6%

2.0%

659

735

-10.3%

Inventory (Active Listings)

1,826

2,002

-8.8%

Months Supply of Inventory

3.5

4.4

-19.7%

Median Days on Market
Avg. Percent of Original List Price Received
Pending Inventory
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Produced
by Florida REALTORS® with data provided by Florida's multiple listing
services. Statistics
for each
month compiled from MLS feeds on the 15th OCTOBER
day of the following
www.sarasotamanateerealtors.com
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Realtor®
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2015month.
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Monthly Market Summary - August 2015
Townhouses and Condos
Sarasota County
August 2015

August 2014

Percent Change
Year-over-Year

Closed Sales

293

277

5.8%

Cash Sales

195

183

6.6%

New Pending Sales

220

224

-1.8%

New Listings

346

284

21.8%

Median Sale Price

$220,000

$177,000

24.3%

Average Sale Price

$304,615

$281,240

8.3%

43

70

-38.6%

94.9%

92.4%

2.7%

376

330

13.9%

Inventory (Active Listings)

1,060

1,126

-5.9%

Months Supply of Inventory

3.4

3.8

-9.7%

Median Days on Market
Avg. Percent of Original List Price Received
Pending Inventory
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Produced
by Florida REALTORS®
with data
provided by Florida's multiple listing services.
Statistics forRealtor®
each month
compiled from MLS feeds on the 15th day
of the following month.
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Monthly Market Summary - August 2015
Townhouses and Condos
Manatee County
August 2015

August 2014

Percent Change
Year-over-Year

Closed Sales

155

181

-14.4%

Cash Sales

86

125

-31.2%

New Pending Sales

198

171

15.8%

New Listings

227

228

-0.4%

Median Sale Price

$155,000

$122,000

27.0%

Average Sale Price

$209,994

$173,131

21.3%

57

55

3.6%

94.2%

92.7%

1.6%

Pending Inventory

298

245

21.6%

Inventory (Active Listings)

708

722

-1.9%

Months Supply of Inventory

3.6

4.0

-9.6%

Median Days on Market
Avg. Percent of Original List Price Received
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Commercial Investment Division

Commercial lending heating up in 2015
As the market keeps heating up so does the lending
for both the residential and commercial market places.
In a recent survey by George Ratiu, Director
Quantitative & Commercial Research with NAR, it
was shown that commercial real estate continues on an
upward trajectory.
As employment gains are expected to continue,
demand for commercial space is expected to advance.
The number one price range is between $500,000
–$999,000 with 31% of sales in that range. 2nd would
be the range from $250,000 to $499,999 at 22%. The
commercial sectors of Retail, Industrial and office space
all have increases in absorption and lower vacancy rates.
The only sector that did not show an advance was
the apartment sector due to 230,000 units coming on

The CID Charity Golf Tournament
will once again be held at the
Founder’s Club, this year on
Oct. 26th. The tournament
benefits Season of Sharing, which
provides funds to assist families
and individuals on the verge of
homelessness to help with their
rent, utility bills, child care,
transportation, food and other
expenses.

CID Monthly Meeting Schedule

CID General Membership Meeting
- No Meeting in October. - CID Members Only
(guests may attend up to three meetings before becoming
members)
CID Golf Tournament
- Monday, Oct. 26 at Founder’s Club
CID Port Manatee Tour
- Thursday, Oct. 29 at Port Manatee

Officers:

Tim Mapp,
2015 CID
President
18

the market yet only 172,000 being absorbed. Financing
for commercial/investment properties has increased
considerably.
We now have lenders that will to do No Income/
No Assets loans. Some will even go as high as 85%
LTV for certain projects. Coupled with rates still at an
all time low, it is advantageous to borrow commercial
money.
There is a wide range of lenders for almost every
aspect of commercial lending. The big lenders are
teaming up with the larger developers to fund their
larger projects but the smaller community banks are
filling the needs of smaller business and commercial
building needs of the local communities. So far there
does not seem to be any slow down on the near
horizon.

2015 CID Officers & Directors

President: Tim Mapp, Mapp Realty
President-Elect: Tony Veldkamp, Sperry Van Ness
Vice-President: Rico Boeras, Sarasota Commercial Realty
Secretary: Ron Struthers, Coldwell Banker NRT
Treasurer: Dave Roth, RE/MAX Alliance Group
Past President: Lori Hellstrom, Osprey Real Estate Services
OCTOBER 2015

Commercial Marketplace Sessions
Increase visibility for your properties, learn new
opportunities, exchange information.
- Friday, Oct. 2, 8 a.m. - Form-Based Codes Seminar
- South Office,
2320 Cattlemen Road, Sarasota
- Friday, Oct. 9, 9 a.m. - South Office
- Friday, Oct. 16, 9 a.m. – North Office,
10910 Technology Terrace, Lakewood Ranch
- Friday, Oct. 23, 9 a.m.– South Office
- Friday, Oct. 30, 9 a.m.– South Office

Directors:

Susan Goldstein: Michael Saunders & Co. (1 year - 2015)
Roberta Kolton: Michael Saunders & Co. (1 year - 2015)
George Brusco: Casto Lifestyle Properties (2 years - 2016)
Charlie Brown: Insignia Bank (2 years - 2016)
Peter Skokos: Norton Hammersley (3 years - 2017)
Joe C. Hembree: Hembree & Company (3 years - 2017)

Sarasota/Manatee Realtor® Magazine
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Global Business Council

International Real Estate Conference A Success
The Sarasota International
Real Estate Conference
on Sept. 9th was wellattended, and the audience
was impressed and
entertained by keynote
speaker Eliot Eisenberg,
noted economist and very
humorous speaker.

At left, GBC Chair Margo
MacKenzie and Vice-Chair
Marie Avery noted the
conference once again was
highly praised by those in
attendance, and the high
point of the GBC year.

At right, Laura Leyser,
former President of the
Canadian Real Estate Association, and Alain Forget of
RBC Bank are shown at the
conference, which attracted
140 attendees.

5)
)
6)

Margo MacKenzie
GBC Chair

www.sarasotamanateerealtors.com
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Education Programs

Tech U 2015: Run a successful online business
Event: Tech U 2015
Date/Time: Wednesday, Oct. 7, 11
a.m. to 5 p.m.
Location: South Office, 2320
Cattlemen Rd., Sarasota
Cost: $20 for RASM members; $40
others (lunch included)- Register at:
www.MyRASM.com/Register
This year is the Year of the Digital
Agent! This year, Tech U focuses on
on business growth in the sector that
buyers and sellers favor most: the online
sphere. Our experienced instructors are
seasoned experts who have dedicated
themselves to all things Internet. Five
breakout sessions over the course of the
afternoon will teach you everything you
need to know to craft your own online strategy.
A Day In The Life Of A Digital Agent: This class
will cover apps, general practices, and tips for bringing
together the many facets of an online business.
Students will also learn to detox the paper out of their
lives and breathe easier ‘in the cloud’. Class led by
national speaker Amy Smythe-Harris, broker-owner,
Urban Provision Realtors in The Woodlands, Texas.
Advanced Social Media Techniques: For many
agents, social media is the only advertising they need.
Learn how to generate big incomes by leveraging
your sphere of influence. Class led by Avarie
Hannah, owner of The Social Porpoise, a social media
advertising company based in Lakewood Ranch,
Florida.
Using Virtual Assistants to Maximize Your
Business: Skipping day-to-day business building can
be a major detractor from long-term growth. This
class will focus on outsourcing day-to-day tasks using
inexpensive virtual assistants to mindlessly grow
your business. This class was also offered at the 2015

Florida Realtors® conference in Orlando, FL. Class led
by Terry Yonker, broker-owner, Satya Realty in Punta
Gorda, Florida.
The How-Tos and What-Fors of Online Lead
Generation: Students will learn different techniques
and philosophies for generating significant online
business including how to generate online leads,
different media from which to generate them, and
the pros and cons of different platforms. Class led
by Thomas Heimann, broker-owner, Realty Partners,
Lakewood Ranch, Florida.
Give A Monkey A Typewriter: This is a beginner’s
workshop on using scripts to maximize conversions
and overcome objections. Students will participate in
a hands-on workshop experience designed to take the
fear out of picking up the telephone. Class led by Alex
Krumm, broker-associate, RE/MAX Alliance Group,
Sarasota.
Breakout sessions will be held on five topics
throughout the afternoon. Come for your favorite
topic or stay for all five. Breakouts start at noon and
end at 5 p.m.

Boot Camp: Your Secret Weapon - MLS
Catherine
McCaskill,
Professional
Development,
can be
reached at
941.952.3404
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Title: Boot Camp: Your Secret Weapon: The MLS
Date/Time: Oct. 21, 1 to 3:30 p.m.
Location: RASM South Office, 2320 Cattlemen Rd.
Instructors: Peggy Christ, Xena Vallone, Chris
Lumia
Cost: $10 for members; $20 others
Register at www.MyRASM.com/Register
Zillow doesn’t have it. Trulia doesn’t have it. Only
YOU have the detailed information that will help your
listings sell faster and at top dollar.
Learn from a panel of experts how you can hit your

OCTOBER 2015

sales goals by taking advantage of the unique features
of the My Florida MLS system.
What fields are the MOST important to fill out?
How do you promote GREEN features of your
listings? Get the answers to these questions and many
more. Gain knowledge that you can put to use the
same day.
Instructors include Xena Vallone, a highly
experienced broker; Peggy Christ, a certified GREEN
expert; and Chris Lumia from MyFlorida MLS. They
will will enlighten you and help your business grow in
this can’t miss Boot Camp!

Sarasota/Manatee Realtor® Magazine
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Realtor® Safety program
scheduled Oct. 28
Title: Personal Safety is All About You
Date/Time: Wednesday, Oct. 28, 9 a.m. to Noon
Location: South Office, 2320 Cattlemen Rd.,
Sarasota
Cost: FREE to RASM Members
Register at www.MyRASM.com/Register
Your personal safety does not have to be left to
chance - you can be in control! Even though you cannot
eliminate all possibility of becoming a victim, there are
steps you can take to reduce the odds. It is important to
realize that personal safety is about risk reduction, using
good common sense, and trusting our instincts. Take
ownership of your personal safety!
This informative session includes a panel with: Lt. Lori
Jaress, Sarasota Police Dept.; Sgt. Jaymi Delcos, Sarasota
Police Dept.; David Clapp, RE/MAX Alliance; Ric Ruiz
Del Vizo from Safe Agent; Lt. Timothy Enos, Sarasota
County Sheriff ’s Dept.; Sgt. Steve Leavitt, Sarasota
County Sheriff ’s Dept.; Dep. Vince Riva, Sarasota
County Sheriff ’s Dept.; and moderator Robin Adair with
Coldwell Banker.
The breakfast meeting is sponsored by Arvin Home
Inspections and Mutual of Omaha Insurance.
For more information on REALTOR® Safety, such as
safety handouts, videos, and additional resources, visit
www.REALTOR.org/safety

Transform your real
estate practice now!
Title: Rev-In-You - Be a Top Producer as a Small
Business Owner (3 Hours CE)
Date/Time: Oct. 28, 1 to 4 p.m.
Location: RASM South Office, 2320 Cattlemen
Rd., Sarasota
Instructor: Jo-Ann Sloan
Cost: $20 for members; $30 for others
Register at www.MyRASM.com/Register
This program transforms your real estate practice
from a hard job to an exciting venture of running a
small business which can sustain you for the long haul
in terms of earnings and fulfillment.
Easier said than done, for sure. What makes it so
difficult for a real estate practitioner to work on the
business instead of in it? Maybe because there are
countless approaches to take toward every aspect of
the business? You’ll learn to adopt the mindset of a
business owner and make the commitment that you
will not just participate in your practice as a listing
agent or a buyer’s agent.

www.sarasotamanateerealtors.com

Total Print Solutions
In today’s e-connected world print still plays a major role in marketing and communication plans. Let Coastal Printing make your words and pictures come to life,
to reflect and deliver your organization’s message with maximum impact.
Whether you’re looking for the latest in innovative creative design, short-run digital
projects, high quality commercial printing, special effects with our full bindery
capabilities, or promotional products to elevate your business–we have it all! We look
forward to assisting you on your next printing project.

• Stationery Packages
• Brochures
• Catalogs
• Calendars

• Newsletters
• Presentation Folders
• Notepads
• Postcards

• Forms
• Point of Purchase Displays
• Menus
• Directories

Now offering Print-on-Demand, web-based
ordering, USPS Direct-to-Door Mailing and
one-to-one high response direct-mail solutions.

Let Us Help Your
Company Go Green

1730 Independence Blvd.
Sarasota, FL 34234
(941) 351-1515 / F (941) 351-8639
www.coastalprint.com / dean@coastalprint.com

CONGRATULATIONS!
Dedication and hard work pay off!!

We congratulate our members who have
successfully achieved the following designations:
CERTIFIED INTERNATIONAL PROPERTY SPECIALIST (CIPS)
Manda Jordan			
Keller Williams Realty Select
Stephanie Shaw			
Premier Sothebys Intl’ Realty
Ann B. Wolpers			
Keller Williams Realty Manatee
SHORT SALE AND FORECLOSURE RESOURCE (SFR)
Cori Fournier			
Keller Williams Realty Select
MILITARY RELOCATION PROFESSIONAL (MRP)
Abygael Brooks			
Barrett Realty Inc.
Lee Forbes			
Forbes Property Group
BROKER PRICE OPINION RESOURCE (BPOR)
Paul Russo			
Century 21 All Aces Realty
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New Agent
Playbook
now available

If you are new to the real estate
profession, check out a new resource
available on our website. The New
Agent Playbook has been posted,
and it contains a wealth of material
designed for your rookie season in
real estate! Visit www.MyRASM.com
under the Education tab!
Build a great foundation for your
future! Educational opportunities,
licensing requirements, strategies for
success, communication tips and
so much more are contained in this
step-by-step guide for building a
solid career foundation.
The high-quality PDF is viewable
as an online document, or print to
keep at your desk - you’ll refer to it
throughout the year, and into your
bright future!

22
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Learn how to succeed in
Property Management
Title: Creating a Service-Driven
Property Management Business
Date/Time: Dec. 2, 9 a.m. to 1 p.m.
Location: South Office, 2320
Cattlemen Rd., Sarasota
Instructor: Cynthia DeLuca
Cost: $30 for RASM members; $50
others (4 Hours CE Credit)
In the competitive environment
in which the property management
business exists, keeping costs as low
as possible and maximizing service is
essential to your survival. Is there a
unique service that you can oﬀer?
Is there something that will create
a demand for you and your services?
Come and listen to Cynthia DeLuca
share from her own experience the
‘inside scoop’ of what it takes to be
successful in property management in
this market.

Sarasota/Manatee Realtor® Magazine

A Realtor®
since 1999,
Cynthia has
acquired
her ABR,
ASR & GRI
Designations,
has had
hundreds
of hours of
classroom
education
teaching both
CE programs
Cynthia DeLuca
and GRI. She
is a Broker/Owner at Total Realty
Corp. in Deland where she is a native,
is a Multi‐Million Dollar Producer,
and has been highlighted in both the
Florida Realtor® Magazine and the
National REALTOR® Magazine.

www.sarasotamanateerealtors.com

Make MLS your focus in October
Pre-registration is required for all MLS classes at the
web site gopherit.mfrmls.com. Please be sure you will
attend if you reserve a spot! Classes are held at South
Office - 2320 Cattlemen Road - or our North Office 10910 Technology Terrace. If you need to cancel, please
call MFRMLS at 800.686.7451 (not RASM).
MLS Basic
Oct. 6 or Oct. 15 - 9 a.m. to Noon - South
Oct. 28 - 9 a.m. to Noon - North
Mandatory session for all new users, to be completed
within 60 days of joining.
This class will teach both new and returning agents the
basic functionality including search, printing and emailing.
You will also learn about additional resources and member
benefits provided by My Florida Regional MLS, and more.
Class is also available online: http://mfrmlsuniversity.com
MLS Compliance 101
Oct. 6, Oct. 15, Oct. 20 or Oct. 22, 1 to 2:30 p.m. South
Oct. 14 or Oct. 28 - 1 to 2:30 p.m. - North
This is a mandatory class for all new members to be
completed within 60 days of joining. Existing members
must complete the class every two year period.
In this class you will learn about the My Florida Regional
MLS Rules and Regulations and compliance procedures
for accurately listing properties in the MLS Database,
along with additional educational materials available on
MFRMLSUniversity.com.
Adding/Modifying Listings
Oct. 6 or Oct. 15 - 3 to 4:30 p.m.- South
Oct. 28 - 3 to 4:30 p.m. - North
This class is mandatory if you will be adding and
modifying listings in the MLS (but all agents are welcome
to attend!)
You will be taught how to input and modify listings, enter
photos, and add attachments along with valuable tips and
techniques. This class is also available through live webinars.
ELECTIVE COURSES
CMA Tools
Oct. 14, 9 a.m. to Noon - North
This class reviews all of the MFR products and services
that can be useful to agents when searching for comparable
properties or compiling CMAs. Topics include CMA
options in Matrix, Cloud CMA, Realist, iMapp, and Data
Coop, along with the Market Conditions Report. This class
focuses on CMA products, not CMA techniques.
Searching in Matrix
Oct. 20 - 9 to 11 a.m. - South
This course provides a detailed overview of how to conduct
searches in Matrix. Topics include using the speed bar to
conduct quick and simple searches along with using various
search forms. The residential search forms are explained in
detail, in addition to adding criteria to the forms. Mapbased searches are also covered in depth, along with an

www.sarasotamanateerealtors.com

MANDATORY COMPLIANCE COURSE

NOTE: All members must complete a
mandatory compliance course by Dec. 31,
2015. You can take the course online 24/7
at gopherit.mfrmls.com, or register for an
upcoming live course. Registration is only
through the MFR registration site, whether
for a webinar or live class.
overview of the various actions that can be performed with
search results.
Automating Contacts in Matrix
Oct. 20 - 11 a.m. to 12:30 p.m. - South
This class provides a comprehensive overview on how to
set up and manage auto emails in Matrix, how to utilize
concierge mode, how the customer portal works, and how
agents can track portal activity.
Branding in Matrix
Oct. 22 - 9 to 10:30 a.m. - South
This course will take you through a hands-on setup for your
branding in Matrix. Bring your laptops or tablets! This
course will go over setting up your contact information so
your customer sees it in the way YOU wish them to. This
course will also cover the following: Customizing a banner,
setting up your mobile header, setting up your default
CMA Cover Sheet, your portal information, and your email
signature. This course will also give a quick rundown of
enabling your MFRMLS provided Agent Web Page and
custom branded link for the myfloridahomesmls.com
website.
The Mobile Agent
Oct. 22 - 11 a.m. to 12:30 p.m. - South
The real estate profession is becoming increasingly mobile,
and it is becoming critical for agents to be able to conduct
business from any device. This class reviews the mobile
tools that My Florida Regional MLS offers its members.
This class will explore all of the functions of the MyMLS
App. The class will also show how to use the Showing Time
mobile app and the DocBox feature of Transaction Desk.
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What is the Women’s Council of Realtors®?
Established in 1938, the Women’s Council of
Realtors® represents the 12th largest women’s
professional organization in the country.
The Mission of Women’s Council of Realtors®
We are a network of successful Realtors® advancing
women as professionals and leaders in business, the
industry and the communities we serve.
Women’s Council Impact for Members
- Members exemplify the highest standard
of industry professionalism and strengthen the
REALTOR® brand in their communities.
- Members have the tools and resources for longterm business success.
- Members are sought after for their perspective
and contribution at the local, state and national
association levels.
- Members are recognized for their professionalism
and success in real estate.
- Women’s Council and the National Association
of Realtors® are essential partners in advancing the
industry.
Women’s Council Vision
1. We facilitate the professional growth and
credibility of Council members as real estate experts
in their marketplace.
2. We are a dynamic, accessible and diverse
network, linking resources and member expertise to
drive business success.
3. We identify, support and promote strong leaders
in business, the Council, the industry, and in the
broader community.
4. We promote the achievement and influence of
women in real estate.
5. We are a magnet for career-focused Realtors®
with diverse backgrounds and a high level of
professionalism.
6. We are sought after by other organizations
as a source of leadership development and the
businesswoman’s perspective.
7. We are a network of strong chapters that
consistently deliver value and provide a collaborative,

Kristin Triolo
Sarasota
WCR President
24

Sarasota Chapter WCR Leadership Team: (left to
right) Stacey R. Grad, Treasurer; Rebecca Dalton,
Recording Secretary; Kristin Triolo, President;
Alfredda Smith-Odato, President Elect; and
Carrie Starr Rummery, Corresponding Secretary.
Missing from the picture is Michelle Dunbar, Vice
President of Membership.
trusted, welcoming environment in which members
can achieve their business goals.
8. We are a strong organization with the resources
and infrastructure necessary to fulfill our mission and
realize our vision.
The Women’s Council of Realtors® Sarasota
Chapter provides monthly local business meetings,
quarterly socials and special events. All the state
members come together in Orlando twice a year for
state meetings where leadership training, advancing
skills and opportunities to build strong business
relationships are provided to all members.
Please visit our chapter to see the positive influence
chapter membership will have on you and your real
estate career. Let Women’s Council of Realtors® help
you grow your real estate business.
All Realtor® Association of Sarasota and Manatee
agents are welcome to attend two meetings before they
join. For questions, comments and information or to
attend a meeting, please contact Kristin Triolo, WCR
2015 Sarasota President, by email at Kristin.triolo@
gmail.com or phone (941) 725-2486.

The WCR Fashion Show held on Sept.
16th was another major success for the
organization. Watch for the November
issue for a full page of photos, or visit
WCR’s web site for more today!
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Editor’s Note: This column was provided by
Business Partner Craig Slabach of Slabach Home
Inspectors.
The pre-purchase, general home inspection is a
visual examination of the components and systems of
a house, and is an important part of the home buying
and selling process.
All parties involved want the inspection to go well.
To ensure the process goes smoothly and efficiently,
it is important that the seller prepare the property for
the inspection. Be sure everyone involved is aware
how long the inspection will take, typically two to
four hours.
Provide Access
Your Home Inspector will need access to all
components and systems, in all areas of the house to
inspect properly. We need to gain access to all attic
entry points, the pulldown stairs and scuttle hatches;
same goes for the access to the crawlspace under the
floor. Have available all keys needed for all the doors
and various other locks in the house.
Allow as much visibility as possible for garage walls,
crawlspaces, storage areas and attics.
The inspector will open “readily openable access
panels” of heating/cooling systems, water heaters and
electric panels. Be sure there are no obstructions to
these. In most cases all of these items (as well as the
attic access) are located in the garage, so it is usually
best to park the vehicles elsewhere, and also arrange
to have any other heavy items relocated, if necessary.
Allow access to water and gas meters, shut-off
valves, and electric panels; move appliances, pictures,
wall hangings, etc., which may block access.
Clean up the yard and inside the house; remove any
clutter that might get in the way. We will look under
the sinks to observe plumbing materials, possible leaks
and fixtures, so remove the excessive clutter.
Remove clothes from washer and dryer; remove
dishes from dishwasher and sink; remove pots and
pans from cooking appliances; remove dishes and
clutter from kitchen countertops and sinks.
Few inspectors are actually clumsy, but we are not
all as agile as a cat. Put away those valuable-yet-verybreakable art objects, family heirlooms, notions and
potions. Trying to avoid breaking delicate items delays
and disrupts the inspection process.
Everything Works
Be sure all the utilities are on during the inspection,
because multiple notes of “unable to test or inspect”
does not look good in an inspection report. An
inspection without the water, gas and electric on is
comparable to a car salesman allowing a test drive
without providing a battery or gasoline.
www.sarasotamanateerealtors.com

Make sure all plumbing fixtures are “on.” If any of
these are not on, be sure you know why, because the
Inspector will need to know why.
Make certain all pilot lights are lit; heating/cooling
systems are operable, water heaters are operable,
appliances are connected.
Make certain fuses and circuit breakers are operable.
If any breakers are off be sure to find out why, and if
it is safe to turn on the breakers; your inspector will
ask!
Replace defective light bulbs…this is so important
and so easy. All lights working will look so much
better in the inspection report.
Distractions
Control pets and children. Chasing a runaway cat
can delay the inspection process, as can inquisitive
children, barking and/or jumping dogs.
Avoid running water during the inspection.
Running a dishwasher, doing laundry, showering, carwashing, etc., are disruptive to the inspector’s testing
procedures.
Disarm alarm systems; alarm monitoring companies
may charge for false alarms.
Wind Mitigation Report
Although not required, every Home Inspection
should include a Wind Mitigation inspection for
home owner’s insurance discount; this will require
access to the attic, including areas where the roof
meets the bearing walls. Remove excessive storage
items from the attic to allow easy access for the
Inspector.
This report requires as much information about the
roof and opening protection items as possible. Provide
documents (invoices, permits, summaries, etc.)
for major work recently done on the roof, and for
hurricane shutters or impact glass windows recently
installed.
Additionally, you should include all relative
documentation for work recently done on the
house in general, for the general inspection. Include
engineering reports, disclosure forms, and any other
pertinent documentation regarding the property being
inspected.
Conclusion
A smooth, efficient inspection is for the benefit of
us all. This will have the least impact and the least
disruption on the current occupant and/or home
owner. The agents and inspector will appear to be the
professionals we already know we are. Clients should
receive the best possible service, and this will cost us
all the least amount of our very valuable time.
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NAR slates
annual
conference/expo
Nov. 13-16
The 2015 Realtors® Conference & Expo,
the annual event presented by NAR, will
be held this year Nov. 13-16 in San Diego,
CA.
More than 100 educational sessions are
planned, where attendees can get tips from
industry experts that help you shine in
your real estate career.
The largest industry trade show is part
of the event, and nearly 400 exhibitors
will be presenting under one roof. Shop
and compare new real estate products and
services, and discuss product upgrades with
existing vendors.
More than 20,000 Realtors® and their
guests from all over the world will be in
attendance in beautiful San Diego, where
the November average temperature is 71
degrees.
In addition, celebrities like performer
John Legends and speaker Emmitt Smith
will be on hand. Visit www.Realtor.org
today and register!

Great American Realtor®
Days slated early
- Jan. 12-13, 2016
Early next year, the Florida
Legislature and Florida Realtors® has
slated Great American Realtor® Days
for Jan. 12-13, 2016 in Tallahassee.
This is the earliest date the event
has been planned in recent history,
and means you will need to register
early and plan for the trip. For more
information, call 800-669-4327.
In addition, the Florida Realtors®
Mid-Winter Business Meetings
will be held Jan. 27-31, 2016 at
the Renaissance Orlando Resort in
Orlando, FL. Call the same number
for information, or visit www.
floridarealtors.org

Easy Does It.
Dealing with air conditioning problems can be a headache. That’s
why at Conditioned Air we go out of our way to make it easy for you.
No pressure. No hassles. Just helpful information, timely service
and reliable work that delivers maximum comfort and value.
You deserve honest answers and expert solutions. For success
without the stress, ease on over to Conditioned Air.
Every day, we aim to follow our mission and core values when
working with our customers, stakeholders, vendors and fellow
team members.
• Honesty

• Integrity

• 100% Purposeful Effort

• Respect

• Safety

• Exceed Expectations

Make the comfortable choice and call Conditioned Air today.

Scan this code
with your
smart phone to
learn about
Conditioned Air.

1-888-COLD-AIR • (941) 893-6450 • www.conditionedair.com
1040 Knights Trail Rd., Unit A • North Venice 34275

Serving All Of Southwest Florida! • License# CACA29360

a garage your car Is Happy to call Home.

Get Rid of the Cluttered,
Oil-Stained Mess in Your Garage.
• Hot tire/chemical & stain resistant • No-slip textures
• Elegant & easy-to-clean advanced epoxy coating
• Full range of color & design options
• Heavy-duty storage units, cabinets & racks

Ask About
our referrAl
ProgrAm!

941.223.2084

GarageKingInc.com
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RPAC benefits from
raffle, Casino Night
This year’s RPAC Committee has been
very busy raising funds for the Realtor®
Political Action Committee, your real
estate business insurance.
RPAC raised $10,000 through the
special raffle, which culminated on Sept.
11th with a special drawing at the RASM
Annual Meeting, won by Denise Oyler.
On Sept. 25th, Casino Night at
Polo Grill in Lakewood Ranch was
another major fundraising success, and
proceeds collected from the event will be
announced in our November magazine.
The Association’s RPAC goal for 2015
has already been met, and many new
major investors have contributed to the
worthwhile fund. Since 1969, RPAC has
promoted the election of pro-Realtor®
candidates across the US who understand
and support their interests and of
property owners. In addition, RPAC
helps promote positive real estate-related
legislation, and block bad legislation.

IAS

innovative

agent services

941-921-5027

HIGH
IMPACT
TARGET
MARKETING
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n
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From right, RPAC Committee Chair Michael Bruno presents the $5,000
winning raffle check to Denise Oyler, along with Jacqueline Abney.

POSTCARDS
eBLASTS
BROCHURES/FLYERS
DIRECT MAIL
SOCIAL MEDIA SERVICES
PRINTING SERVICES
WEBSITE DESIGN
LOGOS & BRANDING
BANNERS
INVITATIONS
ANNOUNCEMENTS
BUSINESS CARDS
RACK CARDS
NEWSLETTERS
SIGNAGE
PRESS RELEASES
PROMOTIONAL ITEMS
APPAREL
DON’T SEE WHAT
YOU NEED?

CALL US!
TINA DARLING
PRESIDENT

TinaDarling@comcast.net

941.921.5027
2301 Cattlemen Road
Sarasota, Florida 34232

FloridaAssistant.com
www.sarasotamanateerealtors.com
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Volunteer for 2016 Committees/Task Forces
Committees are the heart of the Realtor® Association. The Members that serve provide the talent and expertise
that make us shine. We are seeking volunteers for next year. Please review the descriptions below.
Sign up on-line at www.MyRASM.com/SignUp.
Business Partner Committee: Organize and support activities and events and provide input. A Business
Partner membership is required. (Meets as needed)
CID Committees: The Commercial Investment Division appoints several committees annually. If you are a
member of CID and would like to volunteer to serve on a committee, select this option to be contacted with
more information on what is available.
Communications: Assures the association is the single source of accurate, reliable information on our industry
in the market. (Monthly)
Community Outreach: Evaluate, recommend and organize projects that benefit the community, enhance the
image of Realtors®, and provide opportunities for networking and camaraderie. (Monthly)
Global Business Committee: Develop education programs, networking events and resources to prepare
Realtors® for specific cultural and economic issues that are an integral part of working with the many buyersand
sellers of foreign origin. (GBC Membership Required). (Monthly)
Grievance Committee: Review ethics complaints and arbitration requests to make preliminary evaluation to
determine if a Professional Standards Hearing is warranted. Annual training required. (Monthly)
Member Benefits: Review and analyze proposed programs, products, and services to evaluate the potential
benefits to membership and the Association. (Meets as needed)
MLS Express: Plan and conduct weekly MLS Express marketing sessions. (Meets as needed)
Nominating Committee: Offer recommendations for leadership positions (officers, directors, etc.). (Meets as
needed)
Political Action Advisory Committee: Conducts candidate interviews, recommends PAC contributions and
support of candidates and issues, and provides information to members on those decisions. (Meets as needed)
Professional Development: Provide input regarding education, sales and technology training, leadership
development, new member orientation, and risk management. (Monthly)
Professional Standards: Enforce the Code of Ethics by conducting hearings on charges of unethical conduct
or arbitration of contractual disputes. Service for two years on the Grievance Committee is a prerequisite;
annual training is required. (Meets as needed)
Public Policy: Involve members in the political process through education, discussion, and grassroots
involvement. (Monthly)
Realtor®/Attorney Joint Committee: Plan periodic legal programs for members and provide monthly articles
or Q&A for magazine. Duty to stay current with real estate laws and FREC changes. (Monthly)
RPAC (Realtors® Political Action Committee): Conduct awareness campaigns, programs and activities to
raise funds for the support of candidates and real estate issues. (Monthly)
Scholarship: Solicit scholarship applications, conduct interviews and select recipients. (Meets as needed)
YPN Committee: Helps young professionals excel in their careers by providing business, leadership and
volunteer opportunities, through educational seminars, social functions, and mentoring, while taking an active
role in the community and the Association. YPN membership required. (Monthly)
Task Forces: Task forces are appointed and assigned one specific task or issue. If you don’t have the time to
commit to serve on a committee, but are willing to be appointed to a task force, mark this selection.
28
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The Arlington Park
neighborhood is very close
to my heart, as I grew up
there and traveled those
streets on my bicycle with
my best friend for years. I
had a newspaper route for
the afternoon paper (The
News) and had about 120
customers. The flavor of
the area is much like it was
when I was growing up. The
boundaries are the south side
of Bahia Vista Street, the
north side of Webber Street,
the east side of Tamiami Trail
(US41), and the west side of
Tuttle Avenue, and excludes
those properties that are not
within the city limits.
Neighbors across the street
from us lived in a home they The aquatic center operated by Sarasota County also offers a gymnasium.
built in the 1930s so I knew
that some of the homes were
older. I learned that the first
homes were built there in the
1920s, while much of the
area was still farmland and
orange groves.
As Sarasota expanded in the
‘50s and ‘60s, the subdivision
was gradually built out. As
a result, it displays a variety
of architectural styles,
including two-story houses,
large Florida ranch-style
bungalows, small cottages and
a smattering of modernist
homes.
Despite the fact that the
homes in the neighborhood
were built in different
decades, they all share the
Arlington Park’s walking and biking trail is also very popular.
same setbacks, so there is
pedestrians to take full advantage of the walk ways.
a feel of continuity to the
neighborhood. Populated by families, retirees and
With shopping downtown and at Hillview and
snow birds, the area has a homey feel to it.
Osprey, a hospital, doctor’s offices and beaches just
minutes away, the Arlington Park neighborhood has a
The focal point is Arlington Park itself. The park
lot to offer.
was a playground with swing set, slides and monkey
bars located where some of the tennis courts now exist Editor’s Note: This Neighborhood Profile was
North of Waldemere, mostly surrounded by swamp.
prepared by Scott Johnson of Keller Williams
The current park offers classes, activities and a newer
on the Water. If you are familiar with a unique,
playground, gymnasium, locker rooms, basketball,
interesting neighborhood in Manatee or Sarasota
racquetball and tennis courts, and swimming
County, or are currently working a “hot” market,
pools. There are five access points which encourage
let us know! Email Ray Porter - ray@MyRASM.com
www.sarasotamanateerealtors.com
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Arlington Park has a lot to offer
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Membership News
Dan Andrews,
Membership
Director, can
be reached at
941.952.3408
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The Association is pleased to welcome new members!
New Brokers

Butterfield, Raymond: The Florida Property Network
Chakos, Timothy: Town & Coast Realty LLC
Hellstrom, Lori: Osprey Real Estate Services
Lamb, Jack: Sandin Realty
Perrault, William: Keller Williams Peace River Pa
Wilhoit, Robert: Bluewater Group Sarasota Inc.

New Members

Archila, Christine: Coldwell Banker Residential RE
Bartlett, Mark: Keller Williams On The Water
Beale-Thompson, Jane: White Sands Realty Group FL
Bishop, Meghan: Century 21 Beggins Enterprises
Brown, Shaun: Leslie Wells Realty, Inc.
Bschorer, Ulrike: Keller Williams On The Water
Chapman, Alicia: RE/MAX Alliance Group
Clayton, Joseph: Leslie Wells Realty, Inc.
Corley, Scott: Keller Williams Realty Select
Crews, Cynthia: Marcus & Company Realty
Csank, Melissa: Century 21 Almar & Associates
Czako, Adrienn: Keller Williams On The Water
Diaz Hudson, Marta: Michael Saunders & Company
Filipskiy, Natalya: Realty Solutions SRQ
Garrett, Andrew: Keller Williams Realty Select
Harkey, Amber: Hook & Ladder Realty Inc.
Hettig, Mary: Coldwell Banker Res R E
Holmes, Christine: RE/MAX Platinum Realty
Johnston, David: Duncan Real Estate, Inc.
Jones, Michael: Century 21 All Aces Realty
Kennedy, Margaret: Michael Saunders & Company
Lancaster Massey, PA, Sarah: Michael Saunders & Co.
Larson, Greg: Michael Saunders & Company
LePosa, Robert: Keller Williams Realty Select
MacPhee, David: Coldwell Banker Res R E
Marabella, John: Premier Sotheby’s Intl. Realty
Mast, James: Keller Williams On The Water
Mc Leod, William: Horizon Realty International
Mc Leod, Deidre: Horizon Realty International
Mesarosova, Iveta: Impulse Realty International
Metzgar, Jason: Keller Williams Realty Select
Monroe, Glenda: Exit King Realty
Moyer, Glenn: Bright Realty
O’Connor, John: Horizon Realty International
Outlaw Gill, Vicki: Michael Saunders & Company
Plichta, Maureen: Stringer Management Inc.
Ritzenthaler, Anna: Horizon Realty International
Roffe, Kenneth: Keller Williams On The Water
Rosario, Angel: Medway Realty
Rua, Loreen: Exit King Realty
Schultz, Lisa: Berkshire Hathaway HomeService
Serena, Mary: Beckmann Properties
Shannon, Beverly: Sunset Realty
Sharek, Robert: Keller Williams Realty Select
Szamosi, Judit: Keller Williams On The Water
Thompson, Eric: ERA Waterside Realty
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Toropov, Artem: Keller Williams On The Water
Trompke, Lee: Keller Williams Realty Select
Umenhofer, Stan: Rosebay International, Inc.
Vavala, Mary: Keller Williams Rlty Manatee
Wagle, Jessica: Irongate Realty Inc.
Weaver, Kimberly: Century 21 All Aces Realty
Wells, Gregory: Coldwell Banker Residential RE
Willis, Stacey: Sterling Realty
Woodger, Valerie: Michael Saunders & Company

Now With ...

Ambrosio, Leslie: Premier Sotheby’s Int’l Realty
Bell, Laura: Rosebay International, Inc.
Bellenghi, Michael: Defeo Realty Group LLC
Belter, James: Parisi Sam J Lic R E Broker
Bennett, Kim: All Florida Realty & Auction C
Buchholz, Ryan: Bright Realty
Center, Gregg: Premier Sotheby’s Intl. Realty
Crihfield, Roger: Atchley International Realty
Davis, Marcia: Michael Saunders & Company
Debbs, Gina: Leslie Wells Realty, Inc.
Dennis, Kristian: Exit King Realty
Derr, Ofelia: Key Solutions Real Estate Grp
Dusold, Carla: RealtyTeam.com, Inc.
Easton, Herdis: Keller Williams Realty Select
Ganim, Richard: Keller Williams On The Water
Glasgow, Joe: RE/MAX Platinum Realty
Gold, Carol: Capital Real Estate Enterprise
Gonzalez, Armindo: Defeo Realty Group LLC
Gredzinski, Sabine: Bosshardt Realty Services LLC
Halliday, Sandra: Candy Swick & Company
Hamel, Shana: The Florida Property Network
Hayre, Jasbir: Medway Realty
Herschel, Cliff: Keller Williams On The Water
Hoffman, Ryan: RE/MAX Platinum Realty
Hoffmann, Dale: Coldwell Banker Res R E
Jurney, Ralph: Allison James Estates & Homes
Kelly, Kevin: Keller Williams Realty Select
Kennedy, Sondra: Coldwell Banker Res R E
Kinyon, Richard: Florida VIP Realty Inc.
Leakeas, Brian: Coldwell Banker
Lewis, S.: Premier Sotheby’s Int’l Realty
Malickson, Frank: Defeo Realty Group LLC
Mundell, Shirley: Suncoast Realty Group LLC
Novak, Robert: Tarpon Coast Realty Inc.
Ongstad, Wade: RE/MAX Platinum Realty
Perry, Mark: Big Fish Real Estate Inc.
Platone, Oscar: The Florida Property Network
Potts, Krista: Waters Edge Realty Associates
Reid, Patricia: Coldwell Banker Res R E
Robertson, Faye: Atchley International Realty
Scherden, John: Medway Realty
Schroeder, Michelle: Keller Williams On The Water
Seddon, Lora: Wagner Realty
Shafer, Margaret: Keller Williams On The Water
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related financial services to businesses, investors, individuals
and municipalities. We pride ourselves on excellent
customer service, convenience to our account holders and
taking care of the communities in which we operate.
Email: dclemence@my100bank.com

Simons, Charles: Real Estate Boutique LLC
Smith, Helen: Medway Realty
Stagg, Claude: Century 21 All Aces Realty
Stonis, Tiffany: Horizon Realty International
Stroh, Dirk: Florida Homes Of Your Dreams
Tebo, Patti: Premier Sotheby’s Intl. Realty
Waters, Jeanne: Keller Williams On The Water
Waters, Tom: Berkshire Hathaway HomeService
Wilkerson, Patricia: Keller Williams Realty Select
Yanulevius, Helen: Suncoast Realty Group LLC

New Business Partners

A&B Property Services
14704 Sundial Place
Lakewood Ranch, FL 34202
Phone Number: 941-323-9397
Representative: John Smyth
Specialty: Your property maintained and cleaned all year
round. Fixed monthly price. Specifically for you. We can
ensure your property is maintained, stays clean and looking
as good as new all year round. We provide an annual service
for a low monthly fee which takes care of all your cleaning
needs including pressure washing, roof wash, pool and lanai
screen cleaning, pool deck cleaning, window cleaning and
driveway cleaning. We provide Property Maintenance to
residential and commercial properties in The Sarasota Area.
For a free estimate on our Forever Clean Program please
contact us
Email: sales@abpropertyservice.com
Boardwalk Home Loans
1990 Main Street, Ste 750
Sarasota, FL 34236
Phone Number: 941-309-5359
Representative: John L. Gislason
Specialty: Our mortgage experts give you the individual
attention you deserve and treat you right. We know
you’re making a commitment in purchasing a home,
refinancing, or tapping into your home equity. So we make
a commitment to you: we can help you qualify, apply and be
approved for the very best mortgage for you.
Email: john@floridaloanwizard.com
Bug Termite & Pest Control Co.
153 D Progress Cir
Venice, FL 34285
Phone Number: 941-488-2766
Representative: John Panecki
Specialty: Family Owned and Operated for 50 years…
Serving our community with Pest Control, Wildlife Control,
Termite Protection and Lawn Care.
Email: jpanecki@bugtermite.com
Centennial Bank
13139 W. Linebaugh Ave #201
Tampa, FL 33626
Phone Number: 813-714-3960
Representative: Denise Clemence
Specialty: Centennial Bank is a customer focused bank that
provides a broad range of commercial and retail banking and

www.sarasotamanateerealtors.com

Elite Property Research LLC
1401 Manatee Avenue W #900
Bradenton, FL 34205
Phone Number: 941-928-0106
Representative: Savannah Francis
Specialty: At Elite Property Research we work with title
agents, real estate attorneys, financial institutes, real estate
investors and consumers in discovering unrecorded liens
and assessments. Elite Property Research is a full service
Municipal lien search company that was started to fill a void
in the lien search industry. Not only has our focus always
been making sure we are providing a superior product, but
that we are also delivering superior service. We take pride
in our attention to detail and high level of expertise in
municipal lien searches as well as customer service. A real
estate closing can be a very stressful process - that is why it is
our goal to help you alleviate some of that stress.
Email: savannah@elitepropertyresearch.com
Goshin Jiu-Jitsu
1829 Lakewood Ranch Blvd
Bradenton, FL 34211
Phone Number: 941-301-8821
Representative: Jim Campbell
Specialty: Our primary focus is improving the practical selfdefense capabilities of our students, but it turns out that our
classes are a lot of fun too. If you’re looking for an exciting
way to get back into shape, come give it a try! Although
it takes at least 5 years to earn a black belt, most of our
students become proficient with an effective array of selfdefense techniques in only a few months. The techniques
we teach and practice have been used by warriors and police
throughout history, including our modern military and
governmental agencies.
Email: jcampbellgjj@gmail.com
Mutual of Omaha
5959 Cattleman Lane
Sarasota, FL 34232
Phone Number: 941-377-5020
Representative: Connie Allegra
Specialty: I offer needed protection through insurance
products in case the unexpected happens, and help you
pursue your financial goals. Whether it’s protecting your
family’s lifestyle in the event of disability or death, sending
kids to college, or planning for a secure retirement, I can
help. Representing a strong and trusted company with
high industry ratings, I have the expertise and resources to
evaluate your insurance and financial needs and to offer
solutions that work for you, now and in the future. Let’s
talk about ways to protect your family and to plan for your
bright future.
Email: connieallegrasrq@gmail.com
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E DUCATION & E VENTS C ALENDAR

O CTOBER 2015
Tuesday

Wednesday

Thursday

Friday

29

30

Oct. 1

5

6

7

8

8 a.m.
MLS Express Zone 2
(SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

12

13

14

15

16

19

20

21

22

23

26

27

28

29

30

9 a.m.
Property Management
Agreement Seminar (SOUTH)
11 a.m.
1st Annual Business Partner
Fall Fest (1st Baptist Church,
Bradenton)
9 a.m.
Dodd Frank Act
Seminar (SOUTH)

9 a.m.
New Member Orientation
(NORTH)
1 p.m.
Code of Ethics (NORTH)

11 a.m.
CID Charity Golf Tourney

9 a.m. MLS Basic (SOUTH)
1 p.m. MLS Compliance 101
(SOUTH)
3 p.m. MLS Adding & Editing
(SOUTH)

9 a.m.
Fundamentals of Condo
Financing (SOUTH)

7:30 a.m.
Toastmasters (SOUTH)
8 a.m.
MLS Express Zone 1 West
(1st Baptist Church Bradenton)
11 a.m.
Tech U (SOUTH)

9 a.m. CMA Tools (NORTH)
12 p.m. REO Seminar
(SOUTH)
1 p.m. MLS Compliance 101
(NORTH)

9 a.m. Searching in Matrix
(SOUTH)
11 a.m. Automating Contacts in
Matrix (SOUTH)
1.30 p.m. MLS Compliance
(SOUTH)

5 p.m.
Business Partners After Hour
Networking (Gecko’s on
Hillview)

7:30 a.m.
Toastmasters (SOUTH)
1 p.m.
Boot Camp/Listings (SOUTH)

9 a.m.
Safety Seminar (SOUTH)
1 p.m.
Rev-In-You Seminar (SOUTH)

8 a.m.
MLS Express Zone 1 East
(NORTH)

8 a.m. MLS Express Zone 3
(SOUTH)
9 a.m. MLS Basic (SOUTH)
1 p.m. MLS Compliance 101
(SOUTH)
3 p.m. MLS Adding & Editing
(SOUTH)
4 p.m. Committee Fair
(SOUTH)
8 a.m. MLS Express Zone 4
(SOUTH)
9 a.m. Branding in Matrix
(SOUTH)
11 a.m. The Mobile Agent
(SOUTH)
12 p.m. RPR Training (SOUTH)
1:30 p.m. MLS Compliance

8 a.m.
MLS Express (SOUTH)
3 p.m.
GBC & CID Port Manatee Tour

2

8 a.m.
Form-Based Code Seminar
(SOUTH)
9 a.m.
CID Commercial
Marketplace (SOUTH)

9

9 a.m.
CID Commercial
Marketplace (NORTH)
1 p.m.
Listingbook Training
(NORTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)

9 a.m.
CID Commercial
Marketplace (SOUTH)
11 a.m.
Realtor® Bowling Day
AMF Gulf Gate Lanes

South = 2320 Cattlemen Road Office, Sarasota, FL
North = 10910 Technology Terrace Office, Lakewood Ranch, FL

My Florida Regional MLS Training

The My Florida Regional MLS training classes are offered at no cost to MLS participants.
Please register for all MLS classes at the MFRMLS website: http://gopherit.mfrmls.com.
Click on “Class Registration.”

Realtor® Association
of Sarasota and Manatee, Inc.
2320 Cattlemen Road.
Sarasota, FL 34232

Monday

Expanded Statistical Report
Sarasota and Manatee Counties
August 2015
For more detailed reports, visit
http://www.sarasotamanateerealtors.com/statistics/
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Monthly Distressed Market - August 2015
Single Family Homes
Sarasota County

Closed Sales

August 2015

August 2014

Percent Change
Year-over-Year

628

516

21.7%

$255,000

$239,900

6.3%

102

150

-32.0%

$159,050

$125,000

27.2%

25

32

-21.9%

$185,000

$126,000

46.8%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
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Data released on Monday, September 21, 2015. Next data release is Thursday, October 22, 2015.
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Monthly Distressed Market - August 2015
Single Family Homes
Manatee County

Closed Sales

August 2015

August 2014

Percent Change
Year-over-Year

442

356

24.2%

$276,750

$258,000

7.3%

53

111

-52.3%

$145,000

$131,250

10.5%

11

26

-57.7%

$156,500

$166,343

-5.9%
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Produced by Florida REALTORS® with data provided by Florida's multiple Sarasota/Manatee
listing services. Statistics
for each
month compiled from MLS feeds on the 15th
day of the following
www.sarasotamanateerealtors.com
Realtor®
Magazine
OCTOBER
2015 month.
Data released on Monday, September 21, 2015. Next data release is Thursday, October 22, 2015.
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Monthly Distressed Market - August 2015
Townhouses and Condos
Sarasota County

Closed Sales

August 2015

August 2014

Percent Change
Year-over-Year

272

243

11.9%

$224,843

$186,000

20.9%

18

27

-33.3%

$135,000

$135,000

0.0%

3

7

-57.1%

$86,000

$100,300

-14.3%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Monday, September 21, 2015. Next data release is Thursday, October 22, 2015.

Monthly Distressed Market - August 2015
Townhouses and Condos
Manatee County

Closed Sales

August 2015

August 2014

Percent Change
Year-over-Year

148

147

0.7%

$157,500

$132,500

18.9%

5

30

-83.3%

$88,000

$82,250

7.0%

2
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-52.5%
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Produced by Florida REALTORS® with data provided by Florida's multiple listing services. Statistics for each month compiled from MLS feeds on the 15th day of the following month.
Data released on Monday, September 21, 2015. Next data release is Thursday, October 22, 2015.
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